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GILLESPIE LOADING CO. 
WAIVES INSURANCE 


Companies Relieved of Liability for 
Fuses and Loading Company Pays 
No Premium 





ISSUED 


BINDERS FOR $100,000 


Covered in Three Warehouses War- 
ranted Half Mile From Nearest 
Shell Loading Station 


Insurance to the extent of $100,000 
covering on binders, an order of fuses, 
stored in three of the warehouses of 
the Gillespie Loading Co., at Morgan, 
N. J., one of which was destroyed in 
the recent catastrophe, was the subject 
of a meeting of representatives of the 
held last week with rep- 
insurance compa- 


Gillespie Ce. 
resentatives of the 
nies which had bound the risk. 

It developed at the meeting that 
there were serious discrepancies be- 
tween the warranties made on placing 
the insurance and the conditions pre- 
vailing at Morgan at the time of the 
fire and explosion. Of the fuses cov- 
ered in the schedule, the greatest 
values were stored in the warehouse 
which was destroyed. From the in- 
spection of the premises made by the 
insurance companies it was shown that 
this warehouse was a little more than 
700 feet distant from the nearest load- 
ing plant whereas a warranty had been 
made that none of the three ware- 
houses which the schedule covered 
was within half a mile of the nearest 
loading plant. 


Loaded Shells Stored With Fuses 


It was also shown that loaded as 
well as empty shells were stored in 
the warehouse which was destroyed in 
addition to the fuses which were cov- 
ered One of the conditions of the 
binder had been that empty shells only 
were stored in the three warehouses. 

In view of these discrepancies, it 
was agreed at the meeting that the 
Gillespie Loading Co. should pay no 
premiums on the binders effected and 
that the insurance companies which 
issued the binders should not issue the 
policies thereon or be subject to any 
liability for the fuses destroyed. 

A great many insurance agents are 
pushing explosion insurance business, 
based on the labor situation. 
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Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 








Every Agent of “‘THE HOME” is a “Booster’’ of the Company 
because of its Constant Interest in his welfare, as such 





FIRE AND ALLIED BRANCHES OF INSURANCE 

Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 














Security 
Resources ample for 


North British 


and Mercantile 
Insurance Co. 


ESTABLISHED 1809 


all obligations. 


Service 
Expert advice on in- 
surance problems. 


E. G. RICHARDS, Manager 
Fire, Tornado, Automobile, 
Sprinkler Leakage, War Risk, 


Explosion and kindred lines 


UNITED STATES BRANCH 
76 William St., 


NEW YORK CITY 














THE BIG FOUR 


AGE— STRENGTH— SERVICE— OPPORTUNITY 


A COMBINATION WHICH MAKES A WIN. 
NER FOR THE AGENCY FORCE OF THE 


EQUITABLE LIFE OF IOWA 


(Organ \zed 1867) 

All previous records brcken during 1917. Substan- 
tial increase in assets and paid for insurance. Net 
gain in insurance in furce during 1917, $21,764,- 
972.88, or 72% of the amount paid for. 

MEN of CHARACTER can obtain further informa- 
tion as to the Company and Opportunities by 
addressing: 

H. E. ALDRICH, Supt. of Agents 
EQUITABLE BUILDING, DES MOINES, IA. 
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FORM A FRATERNAL — 
PRESIDENTS’ ASS’N 


Heads of Twenty-five Societies in New 





Organization Born in 
Chicago 





KEEP TAB ON _ LEGISLATION 


Also, Will Foster Publicity—National 
Fraternal Congress Had Not 
Been Active Enough 


insur- 
members of 


fraternal 
which are 


A group of leading 
ance societies, 
the National Fraternal Congress, have 
formed a separate organization called 
The Association of Presidents of Fra- 
ternal Societies. 

This action was taken at a meeting 
in Chicago attended by some of the 
fraternal officers and 
lawyers in the country. 

A. R. Talbot President 

A. R. Talbot, of 

Woodmen, 


most prominent 


Modern 
John 
of Modern Woodmen of Amer- 
of the principal spirits in 
the new organization 

At the present time 


Lincoln, 
was elected president. 
Sullivan, 


ica, is one 


there are twenty- 
including the Modern 
which has 1,250,000 member 
ship; Woodmen of the World, with 
1,000,000 membership; American Insur- 
Fraternal Aid Union and 
World. 


five members, 
Woodmen, 


Union, 
Mystic Workers of the 


Purposes of Organization 

Asked as to the aims and purposes 
of the new 
members of the 
told The Eastern Underwriter that it 
will pay special matters 
of legislation which have a direct bear- 
ing upon fraternal insurance, and will 
also foster publicity in the interest of 
fraternal insurance. Asked if it will 
conflict in any way with the Fraternal 
Congress this executive committeeman 
said that it would not. The member- 
ship in the Fraternal Congress will be 
continued 

“We felt, however, that possibly the 
Congress has not been progressive 
enough in certain directions,” he said 
in amplification 

The fraternals are taking credit for 
the recent victory over social insurance 
in California. 


ance 


organization one of the 


executive committee 


attention to 
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Preliminary Report 
On Missouri State 


MADE TO THE COMMISSIONERS 


Company is Amply Solvent Financially 


—Appraisements Made of Real 
Estate Parcels 

A preliminary report on the Mis- 
souri State Life by examiners made to 
James R. Y Chairman of the Com 
mittee on Examinations of the National 
Convention of I rane Conimission- 
ers Wi lat the comn joners’ con 
ve " t It read 

“The und ned examine! en 
gaged in ¢ lu in examination of 
the } f the Missouri 
q | ( mip beg to 
report { { \I 1918, said examina- 
tion wi begun 

“Upon an ‘ tion of the com 
pany’s assets, lt ned advisable to 
have appraisements made of the real 
estate securing a great many of the 
mortgage loans of the company. <A¢ 
cordingly, appraisements were made of 
some 650 parcels of real estate. This 
required a great deal of time and the 
entire number of appraisement de 
sired was not secured until Jate in Oc 
tober. At that time it was ‘considered 
advisable to bring tne examination, 


criginally planned to be made as of 
Dec. 31, 1917, down to a more recent 
date, especially in view of the fact 
that during the year 1918 certain 
changes in the management of the 
company had taken place and also be 
cause a more recent examination 


would disclose what increase in mortal 


ity had been occa ned among this 
company’s policyholders, by the = pre 
vailing epidemic of influenza It was 
found impracticable, however, to make 
the examination as of date previous 
to December 3lst, 1918, because the 
company is Changing it ystem of 
keeping its actuarial records, and the 
installation of the new tem will not 
be entirely completed before that date 
and the making of a valuation of its 
outstanding policies as of a date prior 
to De sist, 1918, w found to be im 
practh ible 
Mortgage Loans 
“It may not be ami at this time to 


call to your attention the fact that from 
our examination of the company’s con 
dition on Der s1, 1917, it would ap 
pear that the company is amply vent 
financially While me part of the 
mortgage louns of the company would 
be charged off under the Missouri In 
surance Department equirements by 
carrying tl} portion of the loan which 
i n xcess of two-third of the ap 
praised value of the property, as non 
admitted, in our opinion, the probabil 
ity of anv eventual | on these items 
is remote, and the amount oO charged 
\ not affect the company’s finan- 
( ency 

“Our conelusion that it is advisable 
to |} th examination down to De 
cember 31, 1918, is coneurred in by the 
Insurance Comn ioner of the = sey- 
eral state we represent It is our pres 
ent intention to conclude the examina- 
tion as oon as possible after Decem- 
ber 31, 1918.” 


PRUDENTIAL WAR CLAUSES 

President Forrest F Dryden an- 
nounced that The Prudential Insurance 
Company has decided to discontinue 
the use of war clauses in all ordinary 
policies and to reinstate the pre-war 
rules regarding insurance issued on 
the lives of applicants engaged in the 
army and navy and in the Red Cross, 
Y. M. C. A. and other relief services. 





Protect Your Loved Ones 











INSURANCE provides the only SAFE way 
For full information, call, write or phone: 


JOHN M. 


_ Equitable Life Assurance Society 
| of the United States, 


68 William St., New York City 


RIEHLE 


’Phone 4343 John 














QUIT FIELD; WORK ON CLAIMS 


Chattanooga Company’s Agents Help 
Speed Notation of Deaths and 


Sending of Checks 


The epidemic of influenza took a very 


heavy toll from the entire field, in 
whieh the Provident Life & Accident 
operates, bringing death and suffering 
in every ction of the venteen states. 

Our men in the field entirely laid 
aside the production of business to give 
their attention to the prompt handling 
of claims from our disabled policyhold 
ers and we have already paid out very 
many thousands of dollars in allevia 
tion of thi uffering,”’ says the Com 
pany paper 

“The epidemie seems to be severest 
in its attack upon the apparently 


and clear 
the impossibility of 


death or These 


healthy and strong was a 


demonstration of 
foretelling sickness. 


can never be prevented and epidemics 
will continue to afflict us, yet we can 


protect ourselves against the financial 


loss by obtaining the proper amount of 
insurance while in good health. The 
epidemic has impressed a terrible les- 
on of this need on the minds of the 
American people and we who have 
made it our business to protect them 


with insurance should see that the les- 
on is carried into every home. Every 
man we come in contact with needs in- 
surance and everyone is now a _ pros- 


pect, whom you can convince of this 
need. If you do not determine to make 
every possible effort in writing new 
business during the balance of this 
vear, we are neglecting the most won- 
derful opportunity for doing good to 
others and to ourselves that has ever 


presented itself.” 





ment. 


YOU READ 
ADVERTISEMENTS 


=I! 
Once in a while it pays a man to read an advertise- 


For instance, do you know why the $24,- 
816,657.00 of new business paid for in 1917 


by the fieldmen of 


THE GUARDIAN LIFE 
INSURANCE COMPANY OF AMERICA 


exceeded by $3,751,129.00 the largest amount 
paid for in any other year since the Company 
was organized in 1860? 


Do you know why very few men who can 
make a living selling life insurance leave 


this Company? 


The answers to these questions will be of great 
value to the man who wishes to form a connection 


with 


A Growing Company For Growing Men 





lor a direct Agency Connection address: 


T. LOUIS HANSEN, Vice-Prest & Agency Manager 


50 Union Square 


NEW YORK, N. Y. 





Influenza Claims 
of Provident L. & T, 


AVERAGE AGE AT DEATH GIVEN 


Eighty-eight Per Cent. Less Than 
Forty Years Old, Company 
Records Show 


The Provident, in common with all 
life insurance companies, has felt the 
serious effect of the deaths arising from 
the influenza 
menced the latter 
The complete details of our experience 


epidemic, which com- 


part of September. 


to date (November 11th) are not yet 
available. In many cases Proofs of 
Death have not been received and we 
do not know the cause of death. How- 


ever, we have analyzed the 180 deaths 
of which we have record which occurred 


up to and including October 31st, as a 


result of influenza or pneumonia. The 
total amount of death claims repre 
sented by these deaths is about $597, 
000. 

The following table shows the death 
sub-divided according to » at death 
and according to the le h of tin 
elapsed since the insured was last ex 
amined for insurance: 

Pe 
Age at Death No of total 
Below 30 ..... 7 } 
ek ee 1] Ht 
ae, MO EL TREE 13 7 
5G and over ........ 9 5% 

., | 180 100% 
Time elapsed since Percentage 

last examination No. of total 
Under 1 year ...... 13 TI 
1-2 years ....... 6 20° 
2-3 years .,........6. 0) 17% 
2-5 years ..... sah nat 28 15% 
5-10 years ...... - 9 33% 
10 years and over 14 8% 

rere 180 100% 


The above tabulation contains one of 
the most powerful arguments for new 


insurance that any agent could wish. 
The epidemic has fallen upon young 
men and women in the prime of life, 


who, a month before, had no thought 
of the fate that awaited them. Eighty- 
eight per cent. were less than 40 years 
of age, and practically half had been 
examined by the doctor within the last 
five years; 27 per cent. within the last 
two years. In these figures we have an 
argument which should enable us_ to 
close the year 1918 with a magnificent 
volume of new business. 

It is interesting to note that 
were represented in the deaths to the 
extent of 7 per cent. of the total—al- 
most exactly the same percentage that 
the total women insured bear to the to- 
tal number of policyholders. 


women 


LOST THROUGH DELAY 

Two business insurance policies were 
issued-last August by the Equitable 
Society, to an applicant in Massachu- 
setts, one for $10,000 and one for 
$75,000. The first policy was paid for 
immediately but the directors of the 
corporation requested time to consider 


the second policy. Shortly after the 
applicant (one of the officers of the 
corporation) was taken down with 
pneumonia and died within a month 


Only $10,000, instead of $85,000, of in- 
surance was therefore received by the 
corporation through the delay of the 
directors. 


The Pacific Mutual will now grant 
the permanent total disability benefit 
for the full amount of insurance that 


may be issued. 











December 13, 1918 


THE EASTERN 


UNDERWRITER 





Organizations Endorse 
War Risk Conversion 


RESOLUTIONS GIVEN RUSSELL 


Companies Will Lend Support’ to 
Bureav in Maintaining Soldiers’ 
and Sailors’ Insurance 


Resolutions have been passed by the 


Association of T.ife Insurance Presi- 
dents, the National Convention of In- 
urance Commissioners, the Associa- 


tion of -Life Agency Officers and the 
American Life Convention endorsing 
the conservation program of the War 
Risk Insurance Bureau, and urging the 
continuance of the present policies of 
soldiers and sailors and their conver- 
sion. 

The resolutions were handed to Wins- 
low Russell, head of the conservation 
section of the War Risk Insurance 
Bureau, who was in New York last 
week, an eye-witness of the conven 
tions at the Hotel Astor. Mr. Russell 
left for Washington happy in the 
thought that the Bureau has the co 
operation of the life insurance fra- 
ternity. 

Nothing final has developed yet re- 
garding the agents, but there is con- 
siderable discussion of agents pitching 
in and helping the government conserve 
this insurance. The resolutions follow: 
Association of Life Agency Officers 

Resolved: That the Executive Com- 
m'ttee of the Association of Life Agency 
Officers endorses the action of the Na 
tional Administration in providing over 
thirty-six billion dollars of insurance 
protection upon the lives of the Sol- 
diers and Sailors — under the War Risk 
Insurance Act. 

Resolved: That we urge the mem 
bers of this association to lend their 
support, and that of their field forces, 
to the fullest possible extent, to a pro 
gram of conservation of this vast 
amount of protection, in order that the 
rights and privileges of the Soldiers 
and Sailors, both as it relates to the 
continuance of their present policies 
and to the conversion of the same as 
provided in the War Risk Insurance 
Act. be only safeguarded. 

American Life Convention 

Resolved: That the executive com- 
mittee of the American Life Conven- 
tion hereby pledges its support to the 
Government in its plans for the Con- 
servation of the Federal Life Insurance 
now being carried upon the lives of its 
soldiers and sailors under the Federal 
Way Risk Insurance Act. 

That all members of the American 
Life Convention be and are hereby 
urged to co-operate with the Bureau in 
every way in order that the rights and 
benefits of the Soldiers and Sailors 
under said certificates of insurance 
mav be duly and completely protected. 
That a copy of this resolution be sent 
to the members of the Convention. 

Insurance Commissioners 

Resolved: That this convention re- 
iterates its endorsement of the action 
of the National Administration in seek- 
ing to provide protection to its soldiers 
and sailors, through the War Risk In- 
surance Bureau, which endorsement 
was given at the meeting at St. Paul 
in 1917, and we further urge upon all 
those who have taken advantage of 
such plan now that the war has been 
ended so successfully, to perpetuate the 
insurance so generously granted, so 
that their rights and privileges there- 
under may be conserved for the ben- 
efit of themselves and their families 

Resolved: That the Commissioners 
in their respective states, do what they 
can to carry out the purposes of the 
resolution 

Life Presidents 

tesolved: That the Association of 
Life Insurance Presidents, in annual 
conference assembled, hereby expresses 
its opinion that it is to the advantage 





Mutual Life Makes 
Managerial Changes 


DICKEY GOES TO PHILADELPHIA 
Was Manager at Erie—Winburn at 
Erie—Shaw Made St. Louis 
Manager 

A number of important agency man- 
agerial changes have been made by the 
Mutual Life Insurance Company. Two 
of these are in Pennsylvania and fol- 
low: 

J. M. Dickey transferred from Erie 
to Philadelphia. 

EK. C. Winburn transferred from the 
Philadelphia to the Erie agency. 

Other changes are the transfer of 
B. C. Shaw from the Sioux Falls to the 
St. Louis agency; J. K. Cressey to the 
management of the Sioux Falls Agency; 
and James A. Church promoted to the 
managership of the Columbus agency. 


of every soldier and sailor to ccnti ue 
to keep in force such insurance as he 
may have effected under the federal 
War Risk Insurance Act, and thereby 
requests all life insurance companies 
to impress upon all members of their 
home office and agency organizations 
to do everything in their power to urge 
upon such soldiers and sailors to con- 
tinne their government life insurance 
and to recommend them to convert 
such temporary government insurance 
at the earliest possible opportunity in- 
to one of the permanent plans provided 
for by the War Risk Insurance Act; 
and 

se It Further Resolved: That a copy 
of this resolution be sent to all mem- 
bers of this association 


MUTUAL’S DIVIDENDS 


On Same Scale As In 1918—Vice-Presi- 
dent George T. Dexter Dis- 
cusses Dividends 


The Mutual Life’s 1919 dividends 
will be paid on the same scale as in 
1918. In a statenfent to agents Vice- 
President Dexter said: 

“The war is over, it is true, but the 
war mortality, which is greater than 
was at first supposed, will lessen the 
earnings of 1918. This means an ex- 
tra drain upon the surplus which all 
companies must be prepared to meet. 

“Then comes the epidemic of influ 
enza, entailing upon the country a far 
heavier mortality than the war itself, 
with no defensive reservation in the 
policies, such as the war clause in use 
by all the companies during the year. 
The two calamities combined will in- 
crease the life insurance death claims 
of 1918 by many millions. The situa 
tion will prove such a test of legal re 
serve life insurance as has not been 
experienced in the past. 

“In the case of The Mutual Life it 
is anticipated that the mortality from 
the influenza alone will approximate if 
it does not exceed two million dollars 

“The Mutual Life is undisturbed. It 
wisely made ample provision in the 
prosperous years of the past for just 
such an emergency as this by steadily 
strengthening its contingency reserve, 
year after year, instead of distributing 
all accruing surplus in the form of divi 
dends. It will not reduce its annual 
seale for the coming year. 

“The same big dividends that have 
been paid in the year that is nearing 
its close will be maintained during 1919 
And this the Company will accomplish 
without the slightest inconvenience or 
embarrassment.” 








THE 
PRUDENTIAL 


STRENGTH OF 





FORREST F. DRYDEN, President 








Group Insurance 
Monthly Income Insurance 
Weekly Income Insurance 


| All Other Popular Standard Forms— 
Ordinary and [Industrial 


=») PRUDENTIAL 


INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 


— Branch Offices in All Leading Cities in the United States and Canada 


THE 


Home Office: NEWARK, N. J. 

















$11,000,000 Group 
on Gulf Oil Men 


CONNECTICUT GENERAL POLICY 


John T. Shirley, Pittsburgh General 
Agent of Company, Writes Contract 
—Statement By Insured 


(Special to The Eastern Underwriter.) 
Pittsburgh, Dec. 9——-The Gulf Oil Cor- 
poration at Pittsburgh, of which W. L. 
Mellon is president, has recently an- 
nounced to its 15,000 employees that 
they are to have the benefit of group 
life insurance without cost to them 
The Gulf Corporation which has 
steadily forged to the front in the oil 
production and refining business with 
widely extended operations, has com- 
pleted an arrangement with the Con 
necticut General Life of Hartford, for 
a policy of $11,000,000 covering the 
Gulf workers in accordance with the 
following recent announcement to them: 
“Believing that the conditions sur- 
rounding men at home and their con 
tentment while at work will be im 
proved if the minds of their families 
und their own are relieved from the 
fear of immediate want resulting from 
the death of the wage earner, and re 
ulizing the advantage likely to acerue 
from such increased contentment of 
mind; and further, to aid in securing 
a more permanent cla of employees 
of all kinds: the Gulf Oil Corporation 
has provided, dating from October 21, 
1918, life insurance in a strong com 
pany for the employees and officers of 
itself and its subsidiary companies, 
who have been in such employ for one 
year or more in the amount of $1,000 
for those employed one year and less 
than two years, and increasing by $250 
for each additional year of service up 
to $2,500 for those who have been in 
its continuous employment for seven 
years or more 
“The insurance is furnished without 
any expense to the employee, directly 
or indirectly; covers death from any 


cause, anywhere, as long as he is an 
employee of the Corporation or any 
of it ubsidiaries, and it is in addi 


tion to any benefits to which he might 
he entitled under a Workmen's Com 
pensation Law.” 
The Subsidiary Companies 

The employer of the following sub 
idiary companies of the Gulf Oil Cor 
poration will be benefited by this poliey 

the Gulf Refining Co., the Gulf Pipe 
Line Co., the Gulf Production Co. of 
Louisiana, the Gulf Pipe Line Co. of 
Oklahoma, the Mexican Gulf Oil Co 


the Eastern Gulf Oil Co the South 
American Gulf Oil Co., the Gulf Cooper 
age Co., the Gulf Comn iry Co., the 


Gypsy Oi Co., and the Indiana Oil & 


This policy, which ji iid to be the 
largest ever issued in this state, and 
one of the largest in = th history of 
] ! irance, wa cured for the 
Connecticut General through the Pitts- 
burgh General Agency of that company 
Oo; Which John T. Shirley j manager 


G. C. MARKHAM RESIGNS 


Became President of Northwestern 
Mutual Life Ten Years Ago—Be- 
lieved In Farmer 


George C. Markham has resigned as 


president of the Northwestern Mutual 
Lif to take effect on January first 

Markham was made president of 
} company about ten years ago, suc- 


ling Henry L. Palmer Under his 
nistration the company made great 

one feature of which has been 
nlargement of the farm mortgage 

lea, the Northwestern today being the 
hea t loaner to farms of any busi 
ness institution in the United States. 
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Government Ownership 
a Red-Flag Remedy 


J. B. LUNGER GIVES HIS VIEWS 





Un-American and Unnecessary for 
Nation to Assume Management as 
Permanent Policy 





John B. Lunger, vice-president of the 
Equitable, gave a novel twist to his 
paper before the Association of Life 
Presidents last week, which he made a 
message to the American people, a mes- 
sage describing the great national ser- 
vice of life insurance. After explaining 
the various services performed by in- 
surance, Mr. Lunger discussed some 
public fallacies respecting insurance, 
and in some references to government 
ownership of insurance, said: 

“Insurance men and others now have 
an opportunity to render an additional 
service to our soldiers and sailors by 
advising them when they leave the ser- 
vice to retain their government insur- 
ance and as soon as their circumstances 
will permit to change their present tem- 
porary term insurance to the perma- 
nent or level premium form, a privilege 
which they enjoy under the law for 
the period of five years after the offi- 
cial declaration of peace. The manage- 
ment of the War Risk Bureau at 
Washington in its efforts to give our 
soldiers and sailors the fullest measure 
of protection under the law are entitled 
to this assistance and support from you 
for the reason, which is well known 
to insurance men, that a vast number 
of these young men when released 
from war service will unwisely drop or 
lapse this insurance. Every citizen, 
therefore, who wishes to encourage un- 
selfish thrift, who wishes to see the de- 
pendents of our soldiers and sailors 
protected, and who believes that life 
insurance is an important and neces- 
sary factor in promoting the comfort. 
and happiness of the nation, should 
join in an effort to induce our demo- 
bilized fighting forces to hold fast to 
their government insurance which the 
people have so generously provided for 
them. 

A Remote Possibility 


“We occasionally hear discussed the 
possibility of the Government taking 
over the institution of life insurance. 
This, however, seems so illogical and 
remote a possibility as to scarcely call 
for serious consideration, but if it 
should eventually be done, the same 
provision for reaching into the public 
treasury must be made if the Govern- 
ment is to give the public the same 
highly efficient service (including a 


great and necessary army of skilled 
thrift missionaries) that America’s 
great institution of life insurance is 
now giving. This is true because no 
government plan to insure the public, 
however ably or honestly managed, 
can possibly give this same quality of 
service at as low a cost as it is now 
being furnished by the companies. 

“To my mind it is impossible to man- 
age any business organization under 
political direction as efficiently and 
cheaply as it can be conducted under 
private management where skill and ex- 
perience is employed without favoritism 
and where discipline, effort and esprit 
de corps can be kept at a much more 
effective level than is possible among 
politically selected or controlled indus- 
trial forces. 

State Socialism 


“The present proposal of a policy of 
government ownership of certain pri- 
vate enterprises, as indicated, for in- 
stance, by the resolution recently in- 
troduced in the United States Senate, 
which attempted to define its scope, can 
only be characterized as state social- 
ism. It is at least the entering wedge 
which if allowed to develop can only 
lead to the complete overthrow of 
representative democracy. It will turn 
our country into a bureaucracy far 
more oppressive and destructive to hu- 
man progress than the autocracy which 
has just been overthrown. It would, 
to a great extent, crush the splendid 
American spirit of enterprise, and in- 
dividual ambition to mount the rounds 
of the ladder, because under such cir- 
cumstances a large part of our popu- 
lation would become government em- 
ployes—mere cogs in the wheels of a 
great political machine—serving under 
masters selected for political reasons. 

“I know of no reform needed in our 
transportation system or any of our 
other public service or large commer- 
cial enterprises that cannot be correct- 
ed by private management under gov- 
ernment regulation and control. If, for 
instance, it is argued that the Govern- 
ment, with supreme power, is not able 
properly to regulate or supervise our 
railroads, how can it be argued that 
it is qualified to assume the far graver 
responsibilities of their actual manage- 
ment? 

“Government ownership is purely a 
Red Flag remedy. It is unnecessary 
and un-American. In my humble judg- 
ment the American people will not 
adopt it as an established policy.” 


DEATH OF JOSEPH BOWES 


Joseph Bowes, former Baltimore man- 
ager for the Equitable Life Assurance 
Society, died December 8 in his seven- 
ty-fifth year. He joined the Equitable at 
Washington in 1888, and the first year 
wrote over $1,000,000 in policies, mak- 
ing a nationwide record. Of late years 
Mr. Bowes had been associated with 
the Travelers. 


One of the new agents of 
Policy the Provident L. & T. 
Saved His brought in a $20,000 ap- 
Life plication and the exam- 
ination showed the appli- 
cant to be in splendid health. He gave 
his check and the policy was issued. 
That night his temperature went to 105 
degrees. It was a bad attack of influ- 
enza, and he was dangerously ill for 
several days. Fortunately, he recover- 
ed. When he saw the agent again, he 
grasped his hand. “Really,” he said, “I 
think it was that policy which saved my 
life. If I had not had that insurance, 
I would have been so worried I don’t 
think the doctor could have pulled me 
through. You cannot imagine what 
comfort it was to know I had made that 
provision for my wife and babies. I 
cannot begin to thank you.” 





More 
Power 
To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 


Bankers Life 
Company 


DES MOINES 











HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agents. 


256 Broadway, New York, N. Y. 























Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 











THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 


Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 














Established 
186 

















THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 
of the Company and the Institution he represents. The stronger the rear guard, the greater the 
agent’s morale and chance of success. 


Four big success factors in the work of the Union Central 


The GOOD WILL created by farm loan investments. 
developing the Country’s agricultural 
thereby contributing largely to the world’s food supply. 
The UNIQUE SERVICE extended freely to the insured 
and their beneficiaries, meriting the appellation—the 
Great Policyholders’ Company. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


Jesse R. Clark, President. Allan Waters, Second Vice-President 


resources, an 





of Cincinnati, O. 


The SECURITY of the non-fluctuating, panic and war 
proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. 

The SAVING enjoyed by policyholders in premium de- 
posits, the result of the Company’s superior earnings, 
favorable mortality, and economy of management. 


Agency Force are: 
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M. J. HENCEL WITH T 
Says Tax-Payers rsh naalaiinaat 
Should Get Together Former Metropolitan Life Man To Un- “ 
—— ‘orieieee Sone ace” | Great Southern Life InsuranceCompan 
AN IDEA OF SENATOR THOMAS Travelers General Agent p y 
, 0 aes Ge M. J. Hencel, formerly general deputy HOUSTON, TEXAS 
People Should Demand Public Service superintendent of the Metropolitan , 
Improvement With Consolidation Life, is now identified with the Jos. 
of Duplicating Bureaus D. Bookstaver general agency of the 
Pe Travelers where he will be occupied in wanannle 
The war leaves us the legacy of a aig oo work, assisting agents of THE Rewosong F 
> “tava ~ . nee aa S. TEKARKANAS Q) 
stupendous debt. It will reach, if it — ookstaver office. Mr. Hencel has BIG FI.WwoRTH ‘ iad Agency Contracts address 
al : p been with the Metropolitan Life for a TEXAS GREAT 
does not exceed $35,000,000,000, or twic2 jong period of years and his duties as 
as much as the combined debt of the general deputy superintendent of the LIFE 
allied nations, including Russia, when Metropolitan, where he toured the coun- AUSTIN® O S CARLT 
y setebinns nttintinbei Bands meuntete TONIO® pe 
the war began. The annual interest, try eerste ees eee oe ee COMPANYS, . ‘ ON 
ae en ion e ‘ _ Superintendents and agents to close or- SY > 
upon this stupendous _— will be $1, dinary business, have fitted him to deeeeeetial 
400,000,000; nearly twice the net total carry on the similar work with the 
of the nation’s annual pre-war expendi- Bookstaver general agency. 
ture. This means a vastly increased —— ' 
rate and radius of taxation. In discuss- FINE NOVEMBER RECORD ——— 
ing these facts Senator Thomas, of A. A. Drew, superintendent of agents = = - aeaceaaas > oe ——— 
Colorado, said to the Association of Life of the Mutual Benefit, told general 


week: “The people 
burden; for Germany 
cannot make indemnity. They will bear 
it willingly, if economy in public ad- 
ministration and the application of 
every dollar to the public needs shall 
become the policy of the Government. 
They will not and should not be con- 
tent if the gross extravagances of the 
past continue. In 1910, Senator AIl- 
drich declared that ordinary efficiency 
in publie administration would annually 
save the people $300,000,000. It would 
now save twice that sum. 

“If the taxpayers of America will unite 
in demanding a radical revision of our 
public service, a consolidation of dupli- 
cating bureaus, and the institution of 
the budget system in appropriations, it 
will be done. If they will also rigidly 
supervise public expenditures, taxation 
can be largely reduced. If they fail to 
do this, our appropriations will keep 
increasing, for every demand made up- 
on the Treasury is complied with when 
political or organized force is behind 
it, and everything in these days is or- 
ganized except the man who pays the 
taxes. Moreover, the huge debts of 
the nations, however well their rev- 
enues are managed and applied, will al- 
ways be a fruitful source of disaffec- 
tion. To those possessing none of it, 
yet paying taxes to meet its fixed re- 
quirements, the impulse toward repudi- 
ation may ripen into an insistent clam- 
or. Once begun, it may spread like 
the virus of influenza, from nation to 
nation, and from public to private ob- 
ligations. Nothing could be more dis- 
astrous to a people than the success of 
such a movement, which will inevitably 
arise, whatever our policy. It is cer- 
tain to materialize if in our financial 
administration we do not at all times 
apply sound principles to taxation and 
exercise a wise and frugal economy in 
expenditures. Nothing is more difficult 
in a Republic than this, if public in- 
terest. is lax or non-existent.” 


Presidents, last 
must bear the 


MANAGERS MEET FOEHL 
Charles Jerome Edwards, manager 
of the Equitable, gave a luncheon this 
week at the Bankers Club to C. A. 
Foehl, the new manager of The Pru- 
dential in this city. About thirty gen- 
eral agents were present. 


agents this week: 

“Although the record of paid-for busi- 
ness for the month of November is not 
yet available, I cannot refrain from 
sending you this bulletin announcing 
that for the month of November, on 
the basis of applications received at 
the Home Office, the company shows 
an increase of 193 in number and $3,- 
542,955 in amount of insurance as com 
pared with November, 1917. During 
the week ending November 9th there 
was an increase of $506,000 compared 
with the corresponding week of. last 
vear, during the week ending Novem 
ber 16th an increase of $734,000, and 
during the weeks ending November 
23rd and 30th, respectively, there was 
an increase each week of over a mil 
lion. Not only did we show an in 
crease last month over November, 1917, 
but there was a material increase also 
over the more normal month of No 
vember, 1916.” 

A COMPANY’S EPIDEMIC LOSSES 
assume that 
company’s ineurred 
claims of $480,000 during the month 
of October were directly or indirectly 
the result of this epidemic of influenza 
and pneumonia. Claims under policies 
amounting to $200,000 have already 
been identified as directly due to in 
fluenza, says the Phoenix Mutual. Com- 
pare this total with the $110,000 which 
the company has incurred in claims as 
a result of death from any cause among 
eur soldiers and sailors since the be 
ginning of hostilities, and one gains an 
idea of the possible ravages of disease 
as compared with the hazards of actual! 
warfare. 


It is probably safe to 


two-thirds of the 


DINNER TO WALLIS 

A dinner to F. A. Wallis, Fourth 
Deputy Police Commissioner, and gen- 
eral agent of the Fidelity Mutual, will 
he given on February 4th. One thou 
sand representative business men of 
New York City will attend. The din- 
ner is in appreciation of what Mr. Wal- 
lis did in the Liberty Loan and Police 
Reserve Field Day drives. 


MUTUAL BENEFIT SCALE 
The Mutual Benefit’s dividend scale 
for 1918 will be continued for 1919. 








Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 
C. H. JACKSON, Supt. of Agencies 





SOUTHWESTERN LIFE INSURANCE CoO. 


By the State of Texas, June 28, 1915 
“It is noteworthy that this Company was organized 
“I beg to report further that I find the Company in excellent financial condition.” 
“The volume of its business has steadily increased, its 


Extracts from Report of Examination of 


without any 


its funds are being carefully conserved under expert supervision.” 


Home Office, DALLAS, TEXAS 


promotion 


surplus is growing rapidly and 


expenses.” 

















Caledonian Insurance Co. of Scotland 


CHAS. H. POST, U. S. Mgr. 


“THE 
4 


OLDEST 
UNITED STATES HEAD OFFICE 


FOUNDED 1805 
SCOTTISH INSURANCE 


OFFICE” 


Caledonian Building, 50-52 Pine Street, New York 


NEW YORK CITY OFFICE 


R. C. CHRISTOPHER, Asst. U. S. Mer. 


Golden Hill Building, 59 John Street, New York 
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Meeps - 


Enterprising, Conservative Management 


Impregnable in Strength 


Comprehensive, Adaptable Policies 


Low Mortality Rate 


Prompt Payment of Death Claims 


Efficient Service to Policyholders 


Training and Education for Agents 


EQUITABL 


Mutual in Principle and Practice 


A satisfied constituency gained by Fifty- 


eight years of public service 


These are some of the advantages enjoyed by 


representatives oJ 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


For agency openings address: 


W. E. Taylor, Second Vice-President 


QUITABLE 
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Life Presidents’ Association 


Promoting Stability 
In Labor Groups 


ADDRESS BY OUTERBRIDGE 


Former President New York State 
Chamber of Commerce Points Out 
Influence of Insurance 


Life 
H. 


the Association of 


‘sidents last 


Addressing 
Insurance Pr 
Outerbridge, ident of the 
Chamber of New York 
State, and a director of the Equitable, 
discussed the influence of group insur- 
stability la- 


week, E. 
former pre 


Commerce of 


among 
the Pan- 


concern is @ 


promotng 
bor He is 
tasote Leather Co., and his 


ance in 
groups. head of 
pioneer in having a group of employees 
covered by life, health and accident in- 
surance at the cost of the business and 
without charge to the men. He began 
to study the 


cause of a change 


labor be- 


averag: 


psychology of 
in his force 
ing 35 per cent. annually due to no spe- 
except of 
This was despite the 
were paid for 
really 
In addi- 


cific cause restlessness 
migratory labor. 
fact that 


60 hours a week 


his employees 


although they 


only worked 55 hours weekly 
tion the men got bonuses. 

After studying the industrial problem 
Mr. Outerbridge became convinced that 
the solution lay in the hands of the em 
ployers themselves; that enlightened 
self-interest dictated that the labor 
question should be viewed as a human 


problem fully as much as an_  eco- 
nomic one; that unrest would never 
be allayed by what tlabor” might 


win by law or through the medium of 
unions; that industrial peace, prosper- 
ity and contentment in any specific in- 
dustry would only be realized when the 
employer conceded as a free-will-offer- 
ing to his employees, partner 
in enterprise, an equitable share in pro- 
portion to the contribution that labor 
made to the net result of the business. 
But it was also necessary that labor 
should develop the steadiness of appli- 
cation, the interest and friendly confi- 
dence expected of a partner, to enable 
its contribution to be gauged and ap- 
portioned. During his reflection upon 
the subjects he discussed the situation 
with Henry L. Rosenfeld, of the Equit- 
able, with the result that his Company 
took out group insurance. 

Continuing 

“The plan was finally concluded and 
the policies written in 1911. As many 
of the men were foreigners, a_ brief 
synopsis of the plan was placarded in 


as to a 


he said: 


several languages throughout the plant 
and Greck and Hungarian priests were 
asked to address the employees of their 
race in their native tongue, explaining 
the beneiits and that it would cost the 
men nothing. 

“IT sometimes wonder if that at first 
made them value it at nothing. We 
thought they had understood it but cer- 
tainly for a4 while we saw no change 
in conditions, 


The First Claim 

“Our first claim was an accident case 
of minor character a young man was 
hurt, was in hospital for a week or so 
and then returned to work. When he 
opened his next pay envelope he found 
some money and a check—-he asked the 
foreman what it was, and was sent to 
the office to find out. On being told 
that it was his insurance when he was 
laid’ up, he was very indignant, declared 
angrily he had not agreed to insure 
and would never pay anything. Un- 
able to pacify him, the secretary finally 
said, ‘Write your name on the _ back 
of that paper and I will give you 
$37.50 for it.’ ‘What,’ he exclaimed 
excitedly. ‘You give me money for 
that insurance paper?’ and then, when 
he had gathered up the bills, he rushed 
from the office shouting to the men in 
the yard, ‘See! the company gives me 
$37.50 for having had my collar-bone 
broken, being hit by the pitcher play- 
ing baseball on Sunday.’ 

“It is needless to say he became 
converted to a friendly feeling about 
insurance. 

“The a married man 
broke his leg 


next case was 
with six children, who 
on the ice by jumping over a high 
fence instead of going out the gate. 
The several hundred dollars paid him 
in lieu of wages, which he had other- 
wise lost, and in settling hospital and 
doctor’s charges made him more than 
a convert, a missionary indeed for this 
new and previously unheard of insur- 
ance that came to his own and his 
family’s aid in the time of need; and 
then when the benefits were once ex- 
perienced the fact that as long as he 
remained in the employ it cost him 
nothing, magnified, rather than mini- 
mized the value he attached to it. 


Decreased Labor Turn Over 
“An occasional death claim occurred 
where larger sums accrued to next of 
kin, and by that time the men under- 
stood what this protection meant, and 
had talked enough about it to attract 
others to the plant seeking employ- 
ment, and after a couple of years our 
labor turnover had decreased to about. 
15 per cent., while our production in- 
creased, and the proportion of seconds 
or inferior product showed a distinct 

reduction,” said Mr. Outerbridge. 


(Continued on page 8) 





NIAGARA LIFE BUILDING 
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Mohawk Cor. Franklin Street, Buffalo, N. Y. 





The Combined 


Life, Sickness 


and Accident 
policies, sold only by the 


Niagara Life Insurance Co. 


(WILLIAM H. CROSBY, President) 


Protects the insured and his 
dependents. 


Live wire reliable agents may 
obtain very favorable 
contracts 





Communicate with 
E. H. PURKE 
Vice-Pres’t & Gen’l Manager 
BUFFALO, N. Y. 

















Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1917: 














Ds concindiatdsironin $ 16,560,439.04 
Liabilities 14,343,626.28 
Capital and Surplus.. 2,216,812.76 
Insurance in Force......... . 131,790,562.00 
Payments to Policyholders since Organization...................0cccceeceeeee 19,612,616.08 


Is paying its Policyholders nearly 1,500,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 

















Gangway 


to greater growth is opened for Able 
Agents by the Agency Service Bureau 
of the Maryland Assurance Corpora- 
tion, the Organization of Opportunity 
that concentrates on providing Com- 
plete Personal Protection—Life In- 
surance, Accident-Health Insurance, 
a wide variety of very attractive 
policies. Valuable agencies in pro- 
ductive territory for energetic ambi- 
tious men. 


Maryland Aus (oepenstion 
Seven South Gay Street 


Baltimore 


JOHN T. STONE, 
President. 


“LIVE and DIE with ASSURANCE” 








THE TRAVELERS 


INSURANCE ey INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 
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November 11th, 1918, 
On the very day the Armistice was declared 


THE PROVIDENT LIFE and TRUST COMPANY 
of PHILADELPHIA 


Removed all War Restrictions from its Outstanding Policies 
and Discontinued the use of a War Rider on New Policies. 


Extra War Premiums will be Returned, and if regular 
premium has been paid, War Claims will be paid in full. 


N. W. Cor. 4th and Chestnut Sts. 























THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 


INSURANCE COM 








WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 











ASSOCIATION OF LIFE INSURANCE PRESIDENTS 


German Social 
Insurance Fails 


HOFFMAN EXPOSES SYSTEM 
Doesn’t Even Lessen Amount of Social 
Unrest, Nor Beat the 


Socialists 


That social insurance has improved 
the condition of the masses in Ger- 
many is denied by Dr. Frederick L. 
Hoffman, of The Prudential, in an ad- 
dress of great value which he delivered 
last week before the Association of 
Life Presidents. After quoting vari- 
ous reports on the subject from Ger- 
man municipalities and “authorities” 
he draws conclusions in part as fol- 
lows: 

1. Instead of effectively suppressing 
social democracy throughout the Ger- 
man Empire, the social insurance in- 
stitutions merely served the purpose of 
furthering the spread and more general 
acceptance of radical socialistic doc- 
trines, sustained by the feudalism and 
paternalism of the German Govern- 
ment. When social insurance came in- 
to existence the Socialistic Party vote 
was approximately half a _ million, 
whereas at the outbreak of the world 
war the voting strength of the Social- 
ists had reached four million and a 
half. While socia] insurance was in- 
augurated by an imperial message sign- 
ed by William I, it unquestionably 
came to an end by the abject surrend- 
er of the German military regime in 
the armistice, bearing the signature of 
the leader of the Socialistic Party. 

2. Instead of lessening the prevailing 
amount of social unrest, the social in- 
surance institutions merely increased 
the demand for additional benefits out 
of all proportion to the intrinsic value 
of the financial contributions made by 
employers and employees. 


Economic Cofrditions Worse 
3. Instead of substantially improving 














that record is in their work. 





the economic condition of German 
wage-earners, the benefits provided 
through social insurance were never 
adequate -to meet more than the re- 
quirements of a minimum standard of 
life. In 1915 the average invalidity an- 
nuity was less than fifty dollars per 
annum, about the same amount was 
paid for sickness annuity, about forty 
dollars per annum for old age and about 
twenty dollars per annum for widows 
and orphans. Regardless of a consider- 
able measure of economic progress due 
to general causes, and largely, no 
doubt, to a protective tariff, the social 
condition of the mass of the German 
people at the outbreak of the war, pro- 
portionate to their intelligence and in- 
dustry, was lamentably below the cor- 
responding standard of labor and life 
prevailing in the United States. 

4. Contrary to wrongful assertions 
concerning the physical progress of the 
German people under social insurance, 
the comparative statistics of physical 
well-being prove conclusively the prev- 
alence of a much larger amount of 
constitutional diseases, lack of disease 
resistance, want of normal physical de- 
velopment, ete. 

5. In the direction of sanitary re- 
form the corresponding progress 
throughout the United States was 
measurably in advance of German 
achievements. The German death rate 
under social insurance has not been 
diminished proportionately to the de- 
crease secured in this country in re- 
sponse to a far-sighted and more liberal 
public policy. The alleged interest of 
social insurance institutions in public 
health activities was practically limited 
to the treatment and care of tuberculous 
wage-earners, entitled to relief under 
the invalidity insurance system, but for 
this most afflicted element, the average 
duration of treatment was only ninety 
days, or quite insufficient for the pur- 
pose, in contrast to an average dura- 
tion of twice that length of time in such 
well-managed institutions as the Muni- 
cipal Sanatorium of Chicago. 


Tuberculosis Spreads 


6. Since the outbreak of the war 
tuberculosis has _ rapidly increased 
throughout Germany and the _ institu- 


tions established for tuberculous wage- 
earners have been largely utilized for 
war purposes. The amounts hereto- 
fore provided for tuberculous wage- 
earners under social insurance have 
been reduced by more than one-half, 
while the amounts required have been 
diverted to war charities. 

7. The condition of the medical pro- 


fession throughout Germany has not 


been materially improved, but quite to 
the contrary the ethical standards have 
been perceptibly lowered, attaining in 
some communities to the proportions 
of a positive public scandal. The bet 
ter element has been discouraged by 
the opportunities extended to the more 
unscrupulous to encourage malingering 
and fraud and widespread imposition 
upon the funds. Instead of harmonious 
relations prevailing between the medi 
cal associations and the sickness in- 
surance funds, quite to the contrary 


there has been continuous warfare, 


best illustrated by the frequency of so- 
called “doctors’ strikes.” A vast amount 
of precious time and thought is wasted 


upon needless treatment for trivial or 


imaginary complaints, while treatment 
for serious afflictions is often grossly 
inadequate to the purpose of a cure. 

8. The sickness rate among German 
wage-earners is not disclosed, but re- 
mains at a figure far above any cor- 
responding conditions f ill health dis- 
closed by impartial investigations in 
this country. In many of the funds 
half of the wage-earners will claim sick- 
ness and medical benefits throughout 
the year. Most of these benefits are, 
by independent inquiries, proven to be 
unjustifiable demands upon the funds, 
being practically insisted upon either as 
unemployment benefits or poor relief 
disguised as claims for sickness and 
inability to work. 

Sick Relief 

9. In consequence, from the indus- 
trial changes resulting from the war, a 
large number of women, children and 
aged persons have been admitted to 
membership in the sickness and in- 
validity funds under conditions opposed 
to conservative management. In con- 
sequence, the future demands upon the 
funds for sick relief and invalidity 


must very considerably increase, as in 
fact has already been the case during 
the last three years of the war. The 
required increase in contributions from 
wage-earners has been violently resist- 
ed and the deficiencies have been made 
good by the withdrawal of substantial 
amounts from the reserves. 

10. Not only has the Government 
been reckless or indifferent in the gen- 
eral administration of the funds, but 
there has been the utmost tolerance in 
the making of expenditures for war 
charity purposes, out of all proportion 
to the financial resources of the funds. 
During 1915 alone over twenty million 
marks was expended in this manner, 
largely in the form of money grants to 
dependents of soldiers killed in the war, 
or for Red Cross purposes, etc. 

11. If reckless in the direction indi- 
cated, the government virtually looted 
the accumulated funds, especially of the 
invalidity insurance institutions, by in- 
sisting upon the compulsory invest- 
ment in war loans. The social insur- 
ance institutions subscribed one and a 
half billion marks to the first seven war 
loans, and at the present time the in- 
validity insurance institutions have 
over half of their investments in war 
obligations. Since the institutions lost 
considerably in the sale of first-class 
securities, which were replaced by war 
loans of doubtful intrinsic value, the 
ultimate losses from these sources will 
unquestionably be very considerable. 
Since it is practically certain that un- 
der the new socialistic government a 
part, if not the whole, of these losses 
will be, or may be, repudiated, or that 
in any event the loans will be recon- 
verted with reduced interest earnings 
to the serious disadvantage of the 
funds, the outlook for the future in 
this respect is perhaps the most alarm- 
ing of all. 

12. In the industrial accident branch 
of social insurance, the government has 
approved very substantial reductions 
in the assessments as a matter of war 
necessity, regardless of an increase in 
accident frequency on account of the 
employment of women, children and 
aged persons without previous factory 
experience. Between 1914 and 1915 
there was a decrease in the expendi- 
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SECOND TO NONE IN SERVICE 


Long established and thoroughly modern, providing perfect protec- 
tion for a net cost which is notably low, and rendering service which is 
unexcelled, the Massachusetts Mutual stands out as an ideal company 
in which to insure. Sixty-seven years of square dealing are back of 
every one of our representatives. They will tell you how great an asset 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Ineorperated 1851 





54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 





The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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tures for accident prevention to the 
amount of over 600,000 marks, and 
nearly a million marks less were ex- 


pended in connection with accident in- 
vestigations, supervision, etc. In mark- 
ed contrast to expenditures in 1915 of 
less than two million marks for acci- 
dent prevention, the expenditures for 
the investigation of accident claims, ac- 
cident causation, etc., reached not far 
from four and a half million marks. 
The evidence that German industrial 
accident prevention under social insur- 
ance has not been anywhere near as 
effective as the corresponding voluntary 
efforts in this country, is brought out 
by the statement that while in 1903 
the fatal accident rate in German in- 
dustry was 0.74 per thousand, it was 
0.73° in 1914 and 0.85 in 1915. The 
fatality rate in German coal] mining re- 
mains at the figure of 2.8 per 1,000, 
which is about the same as the pre- 
vailing rate in this country, consider- 
ing decidedly more dangerous condi- 
tions on account of the employment of 
a much larger proportion of men with 
very limited mining experience, chiefly 
because of their foreign origin, unable 
to thoroughly understand the rules and 


regulations in the English language. 
Wages Suffer 
13. It is a foregone conclusion that 


German wages must su‘fer a very sub- 
stantial decline in consequence of the 
war and the readjustment of interna- 
tional relations, more or less decidedly 
burdensome to the German _ people. 
Since the whole social insurance sys- 
tem rests upon the compulsory deduc- 


tion from wages on the one hand and 
the compulsory contributions by em- 
ployers on the other hand, the infer- 


ence would seem justified that if the 
products of German industry are in the 


future to meet international competi- 
tion, the burdens of social insurance 
will have to be materially reduced. 


But on the other hand, the increasing 
economic distress, the large proportion 
of more or less dependent war invalids, 
the large increase in the number of 
widows and orphans in need of finan- 
cial support, will suggest rather an in- 
crease than a diminution of the benefits 
likely to be derived from the social in- 
surance system. Yet, as clearly brought 
out by the experience which has thus 
far been had, the demands for an in- 
crease in the contributions on the part 
of the wage-earners will be strongly 
resisted by the wage-earning element 
row in power, while the employers will 
find it impossible to provide additional 
contributions and yet maintain a rea- 
sonably low cost of production and 
prices adapted to the existing require- 
ments of international competition. 

14. After all, the most lamentable 
consequence of social insurance in Ger- 
many has been the measurable lower- 
ing of the social and individual morality 
of the German people. The system in 
every direction has fostered dishonesty, 
deception, dissimulation and lax moral 
‘onditions. 





| Missouri State Life Policies Rich In Selling Points 
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Facts— 


Over $156,000,000 of Insurance in Force 

Over $27,000,000 of New Insurance Gained in 1917 
Average Interest Raté Earned in 1917 6.6% 

Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 
Operating in 38 States, and the Territory of Hawaii 


| Missouri State Life Insurance Company 


Fastest Growing Life Insurance Company in America 


Home Office, St. Louis, Missouri 














J. J. BRINKERHOFF RESIGNS 


Actuary of Association of Life Insur- 
ance Presidents Not in 
Good Healt 


John J. Brinkerhoff, actuary of the 
Association of Life Insurance Presi- 


dents, has resigned because of ill 
health. He had done splendid work 
for the association and was. well- 


known in insurance, as at one time he 
was actuary of the Illinois Department. 
The Life Presidents by a unanimous 
vote passed the following: 

“The Association of Life Insurance 
Presidents records in these lines its re- 
grets that John J. Brinkerhoff has felt 
compelled, owing to ill health, to resign 


the position as actuary of the asso- 
ciation. A record is also made of the 
Agssociation’s appreciation of the ser- 


vices of Mr. Brinkerhoff extending 
through the decade of his employment 
and marked during such service by in- 
telligence, application and clear vision 
in all the problems submitted to him. 
It is with no perfunctory sense of con- 
ventional approval that this record is 
made. The Association records also its 
high appreciation of Mr. Brinkerho‘f 
as a man, as a citizen and associate.” 


HELPING THE GOVERNMENT 


Resolution of Life Insurance Presidents 
on Aid Rendered by Insurance 
To Nation 


At the meeting of the Association of 
Life Insurance Presidents last week 
the following resolution was passed: 

“Resolved, That the life insurance 
companies hereby represented express 
gratification that they have been able 
to render the National Government 
varied and important services in the 
prosecution of the war, through mili- 
tary, naval and other services of offi- 


cers and members of the Home Office 
wxnd agency staffs, through the advice 
of their officers, through the assistance 


rendered by their Home Office and 
agency staffs in the sale of Liberty 
Bonds, War Savings Stamps, and in 


many other ways, and through the pur- 
chase of Liberty Bonds by the com- 
panies themselves; and they hereby put 
on record their readiness and desire to 
continue to render any service which 
may be of assistance to the National 
Government in connection with war 
matters.” 


J. G. VAN CISE DEAD 

Joel G. Van Cise, for forty-five years 
with the Equitable Life Assurance So- 
ciety, twenty-six years as assistant 
actuary, and for eleven years as actu- 
ary, died this week at his home, 701 
Springfield Avenue, Summit, N. J., in 
his seventy-fifth year. 


Labor Group Stability 
(Continued from page 6) 
“Group insurance, therefore, justified 
itself both in business results and in 
humane benefits. which the employee 
felt flowed from the particular busi- 
ness organization of which he formed 


a part and which he could accept with- 
out feeling himself an object of charity. 
Thus, it may indeed be said, is ‘Wis- 
dom justified of her children.’ 

“Some of our employees could not 
have passed medical examination for 
life insurance, and of those who could, 
many would not have had the fore- 
thought or thrift to do so. 

“A study of the death claims in the 
two groups with which I am connected 
as an employer developed the fact that 
53 per cent. had no other insurance 
whatsoever, and that 47 per cent. had 
insurance averaging only about $150 
each. As our groups were relatively 
small, I have had this checked against 
the entire experience of the company 
carrying the insurance, and learn that 
these proportions represent a fair aver- 
age. In fact it appears that about forty 
per cent. of all employees covered by 
group insurance have had no _ other 
protection. 

“Think of forty per cent. of the wage 
earners of this country living without 
life insurance or any form of protec- 
tion for themselves or for those whom 
they support! Thus they carry the 
hazard of twin calamities, a complete 
financial collapse coincident with death. 

“Employers who have tried paying 
out of pocket to the needy families of 


workers dying in their service may 
spend as much as the premium costs 
for group insurance, but that will not 


produce the same effect upon their re- 
maining workers that would come from 
the group plan of giving each employee 
a life and casualty certificate in a 
good company. The group plan is a 
gift to all alike -and I am _ informed 
that some of the beneficiaries have 
actually framed these certificates and 
proudly hung them in their homes. 
These may be extreme cases of appre- 
ciation but they illustrate the human 
instinct which gives extra recognition 
to the employer whose insurance plan 


gives protection to all rather’ than 
merely the chance of a charity pay- 
ment to the most needy. And it may 


be noted that there ts vastly more self- 
respect in the process of collecting an 
insurance policy than there is in ac- 
cepting the charitable gift of an em- 
ployer-——as the needy family is certain 
to feel.” 





ests of all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to fu!l 
3% reserve 











for yourself? If so, 


foes your Policy guarantee to do? 


the Policy. will be paid. 


fece of the Policy, will be paid. 


THIRD, that in case 


but not 


Is low. 


sas, Michigan, 








Mr. Successful Life Insurance Agent: 
Do you want to secure a General Agency 


WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Com- 
pany of New Hampshire for $5,000 under the Company’s Triple Indemnity Plan, what 


ANSWER: 


FIRST, it guarantees that in case of death from any cause $5,000, the face of 
SPCOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 


' of death from certain SPEQOIFIEPD accident, 
or THREE TIMES the face of the Policy, will be paid. 

BUT THIS IS NOT ALL. The Accitent 
ruarantees that in case of total disability as a result of accidental injury 
pany will pay direct to YOU at the rate of $50 PER WEEK during such disability, 
to exceed 52 weeks, after which the weekly indemnity will be at 
of $25 PER WEEK throughout the period of disability. 
And WHY should any man be satisfied with a policy that would do less? 


General Agents wanted in the following States: 
Ohio and the District of Columbia. 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 


read this, it is 


$15,000, 


FURTHER 
the Com- 


Disability TEndorsement 


the rate 
MORE? 
The cost 


Can 


insurance do 


Pennsylvania, Delaware, Kan- 
Address: 
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To the Man Who is Willing—and Will 


8 s SURRENDER aT 4 
<AUMONT -T 


We are prepared to offer unusual opportunities for money-making 
NOW and creating a competence for the FUTURE. 


AND TERRITORY, ADDRESS 


H. M. HARGROVE, President _ :: 





Beaumont, Texas 



































December 13, 1918 


THE EASTERN 


UNDERWRITER 





Moir Analyzes 
Influenza Claims 


LOSSES OF ONE MONTH TAKEN 


Average Age Low—Not Much Over 
Entry Age of Insurance 
Applicant 





In his paper on epidemics before the 
Association of Life Insurance Presi 
dents, Henry Moir, after discussing the 
deaths in the camps and comparing 
them with civilian deaths among ages 
the same as the troops gave some re- 
flections on the influenza statistics of 
seven life companies, 655 death claims 
filed in October. He analyzed the situ- 
ation in this way: 

The first clear 
deaths from influenza alone are but a 
fraction of the total deaths caused by 
this epidemic. The vast majority of 
them are from pneumonia following in- 


indication is that 


fluenza. The largest proportion of in- 


fluenza cases in any one of the com- 
panies was 20 per cent., with 80 per 
cent. pneumonia following influenza; 
the smallest proportion was 7 per cent. 
influenza and 93 per cent. from pneu- 
monia following influenza. The average 
of all the companies from which re 
ports were obtained was 13 per cent. 
of the deaths from influenza alone, and 
87 per cent. of the deaths from pneu- 
monia following influenza. 
portion is entirely different from that 
indicated by the census bureau statis- 
tics. Classification of life insurance 
claims is probably much more accu- 
rate; it is in every case the report of 
a duly qualified medical practitioner. 
Ages at Death 

The next serious question for life in- 
surance companies deals with the ages 
at death. The average is exceedingly 
low; less than 2 per cent. of the cases 
were over 55, over 80 per cent. of the 
cases were under age 40; and over 60 
per cent. of the deaths were under age 
35. It is interesting to observe further 
that each of the companies separately 
had about the same experience. The 
average age at death of all the cases 
submitted was 83 ‘years; the lowest 
average of any one company was 32 and 
the highest 34. We should remember 
that the average age at death in the 
population at large must be lower than 
it is amongst insured lives -much low- 
er, because the proportion of insured 
lives is small in youth and early man 
hood. From the figures before me I 
would gather the impression that the 
age of maximum virulence of this epi- 
demic has so far been under 30. 

This average age at death of influ- 
enza cases is not much over the usual 
age at entry of applicants for life in- 
surance. From normal diseases the 
average age at death of men insured 
in a well established company may be 
taken as from 55 to 60. This new form 
of influenza therefore has been taking 
the young and vigorous those whom 
we expected to undertake much of the 
world’s work. We may say that there 
is an average economic loss of about 
25 years of active life in the case of 
each of the thousands of deaths from 
influenza. 

In the 1889-91 epidemic of influenza 
the old and feeble seemed most liable 
te succumb; it was then remarked that 
club men after middle life-—especially 
those with a “past”—had a smal] chance 
of recovery in comparison with young, 
vigorous, and strictly temperate people. 
This condition does not seem to hold 
now, and millions of the best years of 
life have been stolen by this scourge. 

It necessarily follows that the policies 
thus becoming claims have not been 
long in foree, the average duration is 
only about 5% years; the average age 
at entry of those who have died from 


This pro- 


Paternalism Weakens 
Liberty of Individual 


JOHN G. HIBBEN ON INITIATIVE 








Striking Address of Princeton’s Presi- 
dent Before Association of Life 
Insurance Presidents 


President John G. Hibben, of Prince- 
ton, discussed the rights and obliga 
tions of liberty -in an address before 
the Association of Life Insurance Presi- 
dents last week. In his inspiring ad- 
dress he said in part: 

Those who come to us from foreign 
shores must learn the first lesson of 
American citizenship, namely, that in 
wll matters of personal conduct there is 
an exact ratio which must be preserved 
between outer restraint and inner con- 
ivol, that as the outer restraint is les- 
sened the inner control must be_ in- 
creased. Where the externa] control 
ceases the internal must begin. I have 
seen this aspect of the law of liberty 
illustrated year after year in the life 
of young men in that transition period 
when they leave the discipline of their 
school life behind to enter into the 
larger liberty of their university ex- 
perience. The tragedy of many lives 
under my own observation has been 
due in all cases to the failure to ap- 
ply the inner control when the outer 
restraint is removed. The law that is 
supreme in every man’s life is the law 
which he himself legislates. The only 
free man in this world is the one who 
is self-governed. 

Moreover, the law of progressive de- 
velopment demands the transformation 
as complete as possible of external re- 
straint into inner control. The govern- 
ment which seeks to maintain its pa- 
ternal guidance of the affairs of its 
ons is treating them as children under 
tutelage and not as men exercised in 
freedom, capable of initiative, and 
strong to bear the burdens and dis 
charge the obligations of citizenship. 
Paternalism which weakens the liberty 
of the individual, thereby lessens the 
sense of individual responsibility and 
the possibility of individual achieve 
ment which is the secret of our national 
vigor and the promise of our future 
progress. 


RE-ELECT OLD OFFICERS 

At the executive session of the As- 
sociation of Life Insurance Presidents, 
held in New York City, the following of 
ficers were re-elected for the ensuing 
year, as follows: 

George T. Wight, secretary and man 
ager; Job KE. Hedges, general coun 
sel; Frederick G. Dunham, attorney; 
Orlow H. Boies, statistician; Mott A. 
brooks, assistant secretary. 

The election of the executive com 
mittee of the association resulted as 
follows: 

Louis F. Butler, Jesse R. Clark, of 
Cincinnati, Obio; George I. Cochran, 
W. A. Day, Forrest F. Dryden, Haley 
Viske. Alfred D. Foster, George’ &. 
Ide, Charles A. Peabody. 


influenza is therefore about 27% years. 
It is a much more serious matter for 
life insurance to experience an epidem- 
ic of this nature which a‘tfects recent 
policies than it would be to have the 
experience of 1889-91 repeated when 
older men were most affected But if 
any argument is needed to show the 
beneficence of life insurance this afflic- 
tion of the past two months is the 
strongest that could possibly exist, for 
most of the life insurance companies 
have a sufficient surplus to mect such 
conditions and pay all claims as they 
arise. We are being forcibly taught 
that a good surplus fund is a necessity 
of sound management. 














Millions of Life Insurance 
Being Sold! 


By the Use of thee SHANBACHER 
INHERITANCE TAX CHARTS 


In the closing of most of the big lines to which 


the attention of the public has been directed dur- 
ing the past few months these charts have con- 
spicuously figured. 

Worth their “weight in gold” to every live life 
insurance agent. 


lor information address 


THE EASTERN UNDERWRITER 
Sales Agents 


105 William Street, New York, N. Y. 
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Working with William N. Compton and the John 
Hancock Mutual Life Insurance Coimpany in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 

If you have any doubt in your mind have it dispelled 
by calling at 


220 BROADWAY 
Phone 6030 Cortlandt 
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Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Capital. .......$1,000,000.00 


OUR 1916 STATEMENT SHOWS 


Insurance in force........... (over).... $42,400,000 
ee na (over).... 5,600,000 
New Insurance paid for...............: 10,000,000 


The High Scores in the Life Insurance Profession are won by Trained 
Men. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, U. S. A. 
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Northwestern Mutual’s Third Quarter of 1918 


During the third quarter of 1918 the new insurance written amounted to 
$35,221,220 and the amount paid for was $31,795,960, a gain respectively of $2,- 
217,500 and $760,340 over the similar items for the third quarter of 1917. 

For each of the months, July, August and September, a gain was shown in 
both written and reported business with the exception of August in which there 
was a small decrease of $60,880 from the amount reported in August, 1917. 

The investments for the quarter amounted to $11,805,886.57 and the average 
interest rate on real estate loans for the quarter was 5.571 per cent. 

The total investments of the Company in real estate mortgages, policy loans 
and bonds, on the 30th day of September, 1918. were as follows: 


Mortgages 
Policy loans 
Bonds 


$209,854 ,823.23 
58,056 ,402.66 
121,369,847.35 


The total amount of insurance in force on the written basis on September 
30th of this year was $1,664,121,017, under 615,273 policies. 
The following comparisons are of interest, particularly the decrease in sur- 


rendered policies: 


Nine Months 
1917 


Nine Months Increase 
1918 


15,718.50 $ 1,229,648.92 


Total income ..............-$ 55,886,069.58 $ 57,1 

SOM: og pds d6- bokeh area 10,846,635.75 11,591,814.41 745,178.66 
Matured endowments ....... 4,418,543.70 5,159,814.86 741,271.16 
SE, 6 os cca a wi ee eiao 9,236,775.56 9,764,229.29 527,453.73 
Surrendered policies ........ 5 562,621.32 5,325,837.30 *236,784.02 


Total paid policyholders 
Total admitted assets 


*Decrease. 


Introduce Insurance 
Premium Stamp Bill 


CONGRESS HAS WISCONSIN IDEA 
Plan, However, Extended to Cover 
Payment of All Premiums, Govern- 
ment and Otherwise 


(Special to The Eastern Underwriter.) 
Washington, D. C., Dec. 11.-Repre- 
sentative Brown, of Wisconsin, has 
introduced a bill along lines suggested 
by a group of Wisconsin life insurance 
companies to be enacted into law. 

Congressman Brown’s bill provides 
for payment of premiums on Govern- 
ment insurance by means of “insurance 
premium stamps” of various denomina 
tions, prepared under direction of the 
Secretary of the Treasury and the 
Postmaster General, and placed on sale 
at all post offices to permit by small 
fractional savings the accumulation of 
the annual life premiums due the bu- 
reau of war risk insurance. “The privi- 
lege of employing such ‘insurance pre- 
miums stamps’ shall be extended, as a 
means of saving and thrift, to policy- 
holders and members of all authorized 
life and casualty corporations and fra- 
ternal organizations for the accumula- 
tion of annual or fraction premium pay- 
ments, but no interest shall be allowed 
and no expense shall be incurred by 
the government other than the printing 
of such stamps and all cards, book- 
lets, or other devices for the attach- 
ment of such stamps shall be furnished 
by the corporation or organizations 
employing them.” 

The measure also provides for the 
amendment of the war risk act so as 
to provide that every person carrying 
insurance under the‘ provisions there- 
of, when mustered out and receiving 
honorable discharge from the military 
or naval service, shall have extended 
the privilege of exchanging or convert- 
ing the temporary one ‘vear renewal 
term insurance now provided for some 
regular and more permanent form of 
life insurance with premiums on a net 
rate basis, for such amount within the 
maximum as now provided, and every 
such person shall at the time of such 
mustering out and discharge receive 
without payment a premium receipt 
for one year of insurance under such 


30,232,889.50 
$388,625 ,962.15 


1,788,552.64 
$22,263,666.05 


32,021,442.14 
$410,888,728.20 


MONTHLY INCOME POLICIES 


New York Life Announcement To 
Agents Regarding Disability and 
Double Indemnity Benefits 


The New York Life has issued the 
following statement to agents: 

“Hereafter monthly income policies, 
in which both disability and double in- 
demnity benefits are desired, will be 
granted only for an amount not to ex- 
ceed a monthly income of $100 per 
month, when the beneficiary is under 
40, and not to exceed $125 per month 
when the beneficiary’s age is 40 or over. 


“In such cases, however, an addi- 
tional policy may be written on the 
monthly income plan, with disability 


benefits but without double indemnity 
benefits, for an amount not to exceed an 
additional monthly income of $100 per 
month when the beneficiary’s age is 
under 40, and $75 per month when the 
hbeneficiary’s age is 40 or over. 

“In other words, $200 per month is 
the absolute limit for life income poli- 
cies with disability benefits, and of 
this amount only approximately one- 
half may have the double indemnity 
feature added. 

“When one of our regular policies 
has a trust agreement providing for 
monthly payments in event of disabil- 
ity, one-tenth of the face of the policy 
is paid as a disability benefit, instead 
of the amount of the monthly income 
payable in event of death. For this 
reason policies can be issued with trust 
agreements attached up to a face value 
of $25,000. 

“The above ruling places continuous 
instalment policies and policies with 
trust agreement attached on the same 
basis as regular insurance, when it 
comes to limitation of the amount is- 
sued with disability and double indem- 
nity benefits.” 

Why not recognize our mental attt- 
tude? If the company is good enough 
for you to represent, it is good enough 
for you to sell. Forget the other fel- 
low and his rates. Get yourself sold 
as to company and rates: get your 
enthusiasm up to where it belongs and 
then open up—and the results will sure 
be pleasing. “Howdye, boy—let’s go!” 


exchanged or converted policy from the 
date of such discharge and conversion. 





Insurance in force over 
$142,000,000 


15,000 PEOPLE 


Wrote to us last year, in answer to our advertising, for an illus- 
tration of the Fidelity “Income for Life.” 
SERVICE helped to make 1917 the best year in Fidelity’s history. 


AGENCY OPENINGS FOR THE RIGHT MEN. 


Write to-day 


This DIRECT LEAD 


FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 


Walter LeMar Talbot, 


President 








Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 


Are You Permanently Established? 


Write for Territory 








W. J. WILLIAMS, President 


Assets 
Dec. 31—1888........ $ 104, 
. 274,290 
2,916,339 
ee 14,008,422 


The Largest Industrial Company 
West of the Alleghenies 


Organized 1888 CINCINNATI, 


THE WESTERN AND SOUTHERN LIFE INS. CO. 


OHIO 


Also Issues All Standard Forms 
of Ordinary $500 to $10,000 





A Record of Thirty Years of Progress 


TEN-YEAR PERIODS 


AGENTS WANTED in the Principal Cities of Ohio, Kentucky, 
Michigan, Indiana, West Virginia and Western Pennsylvania 





Insurance Policies 
in Force Income Issued 
I a $1,744,102 387,702 
39,503,485 1898-1907 ........ 222 eee 10,551,857 1,139,235 
115,099,897 EEE cnekedcisecutds 31,845,050 1,961,674 











Address, 





PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 

PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 
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Business Insurance 
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underwriters. - 


Price $3.00 per 100 copies 


Sample copy 10 cents 
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—peelenca article from the Life Insurance 

Salesmanship Edition of The Eastern Under- 
writer has been published in canvassing document 
form and is proving very popular with life 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 








Mind. emotions, will, 
The Make-up body,—that’s what you 
of a are, says “Points” to 
Personality the agent. Your mind 
may be razor-keen, 
your emotions finely disciplined, and 
your will forceful, but unless your body 
is able to deliver day by day a day’s 
endurance for the work of the mind, 
the emotions, and the will, you are a 
crippled man and a partial failure. It 
is easy to keep the body in trim, but 
ii ig not always easy to restore it when 
it has been abused. Eat slowly and 
not too much; drink plenty of water 
and not too much; don’t abuse your 
bodily mechanism with destructive in- 
dulgence; sleep enough; exercise regu- 
larly and breathe real air; have a mer- 
ry conscience; play every day, laugh 
frequently; believe that it’s a mighty 
good world, and take joy in being 
friends with it;—and your body will 
serve you ably and faithfully. A sound 
body is essential to success, and it 
can be made and kept sound with very 
little daily effort. Why be only half 
strong or three-quarters weak, when 
without pills or powders you can be 
vigorous and can drive with profitable 
power through each day’s work? Do 
you enjoy being only half healthy? Mr. 
Middle Age, forget your age! Keep in 
tune with nature, and be strong and, 
consequently, prosperous. 


* a * 
A leading requisite in field 
A work is accuracy in de- 


Leading tail both on the part of 
Requisite the agent and in the re- 
quirement of it by the as- 

sistant from the members of his sta‘f, 
says the “John Hancock Field.” There 
is, perhaps, no other feature of our 
work which is so discouraging as the 
frequent loss of business, which might 
otherwise have been secured, because 
the questions on the applications have 
been either incorrectly answered or not 
answered at all, while during the delay 
for correction, the hoped for applicant's 
ardor has cooled, or his proposal has 
been captured and put through by a 
representative of some other good com- 
pany who was as particular as he was 
enterprising in the pursuit of business. 


a a + 
The Bankers Life of 
Schools Iowa will hold five 


of Instruction regional schools of 
for 1919 instruction in 1919. 
The former annual 
school of instruction for all salesmen is 
discontinued, and the same is also true 
of the annual conference of general 
agents. The new plan has been work- 
ed out as the logical complement of a 
new system of organization for the 
sake of more intensive cultivation and 
greater economy of management. The 
territory of the Company has been di- 
vided into five districts, with a regional 
sales director in charge of each, and a 
general sales manager in charge of the 
entire territory. The new schools of 
instruction, therefore, will follow the 
new form of organizations and each 
regional district will have it own 
school. The advantage of this from the 
standpoint of the salesmen will be that 
the smaller schools will make it possi- 
ble for every salesman to take a larger 
part in the proceedings and secure 
much more benefit than was possible 
under the old system, when so many 
were gathered together. 

The new schools of instruction will 
be in every way the equal, if not the 
superior, of the former schools. Ex- 
cellent and helpful programs will be 
arranged, and each school will be at- 
tended by the general sales manager, 


the president of the Company and the 
secretary of the Company. The various 
schools will be completely and _ thor- 
oughly “covered” by the Company pub- 
lications, which will issue special num- 
bers in honor of the various meetings. 
These will include detailed accounts of 
the proceedings of the various meetings 
and will be illustrated with snap shots 
o: the notable salesmen gathered to- 
gether for these educational occasions. 

It will be required of every sales- 
man attending these schools that he 
shall write at least $10,000 of issued 
and paid for insurance from December 
1, 1918, to the opening of his regional 
school of instruction. Term insurance 
will not count toward qualification. 
Tentative locations for the five regional 
schools to be held in 1919, are Pitts- 
burgh, Chicago, Omaha, Dallas and 
San Francisco. The first of these prob- 
ably will be held soon after the first 
of the year in Chicago. Every effort 
will be made to make the regional 
schools of instruction as profitable as 
the general schools were, and the im- 
portance of the various schools will be 
emphasized in the Company _ publica- 
tions, so that the entire field force will 
in each case get the benefit of the good 
points which are brought out in all 
of the various schools. 

* a a 


Preparations are now 


Term being made by the 
Conversion Northwestern Mutual 
Helps Life to send out, through 


the general agencies, let- 
ters to the holders of renewable term 
policies. These letters will be signed by 
the actuary of the company and will 
reach the general agents at least sixty 
days before the expiration of the con- 
version periods. Each such letter will 
call attention to the necessity for con- 
verting on or before the date mention- 
ed and will quote figures on, the amount 
necessary to change to Ordinary Life 
as of present age, if not over 60, and 
the sum necessary to change to Ordi- 
nary Life as of date of issue of the 
term policy. It is also planned to send 
the general agents’ letters addressed to 
the holders of the old renewable de- 
ferred dividend term policies. ‘These 














Metropolitan Life Insurance Company 
Home Office Building 





THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force. . ..$3,936,181,898 
It is greater than any other company 
in America in the number of its 
| PET ae 18,262,933 
It stood first in the world in amount 
of insurance placed in 1917 
aii i ea acai ie acd ete ea aie $791,060,002 
It stood first in the world in gain 
in insurance in force in 1917 


Ven tite swat end ee ae $453,749,902 
It stood first in the world in gain in 
income in 1917....... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 
agents, sold $65,000,000 worth of War Savings 
Stamps between February first and Septem- 
ber first, 1918, and expects to sell a total 
of at least $100,000,000 during the year. 


JOHN R. HEGEMAN, President 








letters will be sent about sixty days be- 
fore the 1919 anniversary of each policy 
and will embody a very attractive sug- 
gestion to the insured to convert his 
policy to an ordinary life as of pres 
ent age and date. These letters will 
prove to be of material assistance to 
the agents in effecting term conver 
sions to the more permanent and there- 
fore more desirable plans. 

cm * * 

Miss FE. G. Murphy, of 

What the the Denver office of the 

Endowment Phoenix Mutual has re- 

Will Do cently completed the 

Educational Course of 

the company and the following are ex 

tracts from her answers to lesson 14 

In summing up the advantages of the 
Endowment policy she says: 

“For the individual this policy will 
assure an old age competence; redeem 
that mortgage; secure a college edu 
cation for the boy or girl; supply a 
cash fund to start the son in business 
when he finishes college; assure a cash 
asset available at any time after the 
first premium is paid—an asset which 
is constantly increasing in guaranteed 








and size are impressive. 


vice to policyholders 
out of first-time customers. 





What An Agent Wants 


A Company whose name, everywhere a household word, 
is his best introduction. Prestige is a door-opener, and age 


Policies that are unexcelled. 
and safety that need no demonstration. 
the thing that makes solid patrons 


The Oldest Company in America! Come with it and you 
will stay with it and it will stay with you. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 


Big dividends. Streng’ 
Unsurpassed ser- 

















—_ 
value; provide an absolutely guaranteed 
investment, with a good return of in- 
terest: continue the benefactions of the 
philanthropic man or woman 

“For the corporation it will assure 
a constantly increasing liquid asset, the 
cash and loan value of the policy be- 
ing available at any time; help to take 
care of the interest on the bonds of 
the corporation; provide a sinking fund 
to retire the bonds of the corporation. 

“In a word, the uses to which the 
Endowment policy may be put are with- 
out number 

“The Endowment policy is practically 
the only plan which compels the setting 
aside of a certain sum yearly. 

“The Endowment policy secures a 
better rate of interest than can be se- 
cured on the small sums put into a 
savings account each year 

“The Endowment policy carries with 
it the guarantee-to-pay of the life in- 
surance company backed by its millions 
of assets, thus affording every possible 
safeguard to the savires fund.” 

* 6 «6 

“My conception of 
Life Insurance life insurance is 
and such that I belleve 
Part-Timers its benefits should 
be made _ universal, 
and that any attempt made to restrict 
the extension of this business through 
the curtailment of the employment of 
honest sincere men, no matter how 
feebly they may advance the cause, 
means such a blow to society and the 
boasted humanitarian claims of our 
calling as will and should speedily rele- 
gate our life insurance institutions to 
the realm of pure commercialism, and 
reduce our claims for consideration and 
our right to a hearing from the present 
high plane which is the inspiration of 
so many splendid advocates of life in- 
surance to the level of the automobile 
and pickle business, the extension and 
progress of both of which rest solely 
upon ability to satisfy a selfish human 
desire, and no longer could we preach 
unselfishness if by our own example 
we conclusively show that selfishness 
and selfseeking is the primary purpose 
of our calling,” said R. W. Stevens, 
vice-president of the Illinois Life, in 
his talk t members of the Associa- 

tion of Life Insurance Presidents. 


TARBELL BACK IN NEW YORK 

Henry Tarbell, who left the Home 
Office of the Equitable Life Assurance 
Society yne months ago to be with 
the E. A. Woods Agency, Inc., has re- 
turned to the Home Office. Just at 
present he is engaged in Red Cross 
work with Vice-President W. E. Taylor. 
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lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 


105 William Street, New York City. 


Clarence Axman, President; W. L. Had- 


ley, Secretary; R. W. Swayne, Assistant 
Secretary; W. E. Schram, associate edi- 
tor. The address of the officers is the 
office of this newspaper. Telephone 2497 
John, 


Subscription Price $3.00 a year. Single 
copies, 25 cents. 


Entered as second-class matter April 
s, 1907, at the Post Office of New York, 
N. ¥., under the act of Congress of 
March 3, 1879. 


NEW MEMBERS OF ASSOCIATION 
OF LIFE PRESIDENTS 

One of the most interesting announce- 
ments at the Association of Life In- 
surance Presidents’ meeting last week 
was the election of eleven new mem- 
bers, names of which were printed by 
The Eastern Underwriter last week. 
Most of these companies have had an 
organization of their own, and one of 
the members of this smaller or- 
ganization told The Eastern Under- 
writer that it would be continued; i.e., 
the companies would belong to both 
associations. 

One reason why a group: of promi- 
nent Mastern companies had not joined 
the Life Presidents’ Association was 
that at the time of its organization 
they felt it was dominated by the 
group known as “The Giants.” As 
time wore on it was recognized that 
the Association of Life Insurance Pres- 
idents was doing a wonderfully effec- 
tive work for the institution of life in- 
surance, and that while many great 
companies were members they were 
not seeking to dominate. It was a 
natural consequence, therefore, that 
the other leading companies’ should 
join. That they will also retain mem- 
bership in their own organization has 
no other meaning than the fact that 
they have found their association of 
value to them, and will thus have the 
advantages of membership in both. 

As for the Association of Life Insur- 
ance Presidents the thrift conference 
it held last week measured up to the 
high standard of excellence which has 
been customary with this organization. 
It had not only a broad educational 
but a high moral tone. 


HENRY MOIR ADDRESSES 

Henry Moir, president of the Actu- 
arial Society of America, is one of those 
insurance authorities who when asked 
to deliver an address, generally turn 
out a litthe masterpiece. Be the topic 
assigned ever so dull Mr. Moir gar- 
nishes it with so many human interest 
facts that it becomes, quite illumined, 
so that even the layman in reading 


it finds himself enthralled. As no man 
in insurance, with one 
asked to read so many papers, it is to 
Mr. Moir’s very great credit that when 
once he accepts an assignment to pre- 


exception, is 


pare an address he is never satisfied 
to turn out a hackneyed or “just get 
by” piece of work. Thus proving him- 


self an artist as well as an actuary. 


At the Life Presidents’ convention 
Mr. Moir took as his topic “Epidemic 
Waste of Human Life,” and this fur- 
nished him with the opportunity to go 
back through the plagues of history 
and wind up with the influenza epi- 
demic, an opportunity accepted with 
the result that his paper was one of 
the best of those delivered last week. 
Some day an enterprising publisher 
will gather up the Henry Moir papers 
and addresses and publish the volume. 
Instructive and important, it is a cer- 
tainty that no one would be bored by 
the reading. 


THE LIBERTY LOAN AGAIN 

In a long reply to editorial comments 
made by The Eastern Underwriter rel- 
ative to his criticism of the size of 
Liberty Loan subscriptions of the 
Mutual Life, The Prudential and the 
New York Life, Arthur Richmond 
Marsh, in the “Economic World” re- 
turns to the attack, reiterating what 
he said, denying the crux of The East- 
ern Underwriter’s statements on the 
subject, but furnishing little proof to 
back up what he says. In fact, the 
principal exhibit made by the “EKco- 
nomic World” is the text of a rather 
impertinent letter from “a large and 
long established firm of merchants,” 
written to Darwin P. Kingsley, presi- 
dent of the New York Life, in which 
the statement is made that this firm 
of merchants bought $180,000 of Amer- 
ican Government loans, and on a per- 
centage basis of assets the New York 
Life, to furnish a corresponding pur- 
chase, should have subscribed for be- 
tween $180,000,000 and $200,000,000 of 
United States bonds. The letter is un- 
signed, but would be just as unreason- 
able if it had a signature attached. 


Mr. Marsh again insinuates that his 
editorials had something to do with 
the doubling of subscriptions of sev- 
eral American companies. If that state- 
ment be true he is one of the most 
effective Treasury Loan workers in the 
country, and now that the preparations 
for the next loan are being arranged 
Secretary Glass should get in touch 
with him and find a valuable assistant 
thereby, but those who know the inside 
workings of the last drive, and under- 
stand the superhuman and successful 
efforts to increase subscriptions made 
by the life companies in this district 
during a crucial period of the loan, say 
that Mr. Marsh’s editorials had noth- 
ing to do with the case. 


MAX COHEN RETIRES 

“The Insurance Times” has purchased 
“Views,” a Washington commerce pa- 
per, edited by Max Cohen, who, be- 
cause of ill health, retires. At one 
time Max Cohen had considerable in- 
fluence in insurance and at the Nation- 
al Capital. 
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THE HUMAN SIDE OF INSURANCE 




















R. N. M. PEARCE 


R. N. M. Pearce, newly appointed 
manager of the marine department of 
the Continental companies, is an insur- 
ance man who first came to. the 
United States in 1916. Mr. Pearce was 
born and educated in South Africa and 
since leaving there he has been con- 
nected with insurance inter- 
ests in many parts of the world, in- 
cluding Japan and China, where he 
was for a number of years manager 
of the Equitable Life Assurance So- 
ciety, of New York. Previous to his 
connection with the Continental, Mr. 
Pearce had been a member of the 
board of directors of the American Mer- 
chant Marine. 


various 


* o* 


D. J. Carter, of the firm of Hender- 
son, DuBois & Carter, of Herkimer, 
N. Y., who entered the Central Officers’ 
Training School at Camp Lee, Va., in 
October, was mustered out of U. §S. 
service on November 24th, together 
with 3,000 other student officers at the 
same camp. Mr. Carter is now back 
on the job and says he plans to apply 
some of the army methods to the in- 
surance business. 

* * * 

Louis L. Law, special agent of the 
Fireman's Fund for Minnesota, believes 
in fire prevention as never before. 
During the recent period when forest 
fires were burning fiercely through a 
portion of his state, Louis boarded a 
train bound for Duluth from the Tron 
Range. When the train. reached Proc- 
tor it was found to be in the very midst 
of the forest fires that were raging in 
that part of the country. The bridge 
just ahead had been burned, and the 
smoke was so dense as to greatly in- 
crease the gravity of the situation. The 
train finally backed onto a side track 
near the Cloquet River and remained 
there all night, so that. in the event 
of the flames sweeping too close the 
river might be used as a means of es 
cape. Fortunately the wind blew the 
fire in an opposite direction, and in the 
morning the train proceeded to Duluth, 
picking up refugees along the line, and 
landed Louis in safety after a most 
thrilling experience with the arch en- 
emy of his profession. 


There’s life alone in duty done, and 
rest alone is striving.—Whittier. 








E. T. Niebling, who has resigned as 
manager for the Pacific Coast branch of 
the Commercial Union because of ill 
health, is a veteran in the service of 
the Commercial Union, with which com- 
pany he has been since 1884, when he 
was appointed special agent for the 
California field. He is a native of De- 
troit, where he was born in 1857. Asa 
youngster he came to San Francisco, 
where he began his insurance career in 
1878 as policywriter in the old-time 
general agency of Hutchinson & Mann. 
Five years later he removed to Colusa, 
Cal., to become a local agent. One 
year of this was enough, apparently, for 
in December, 1884, he was back in this 


city to accept an appointment as 
special agent for the Commercial 
Union. In 1886 he _ transferred his 


headquarters to Los Angeles, becoming 
one of the pioneer field men operating 
in Southern California and Arizona ex- 
clusively. In April, 1888, he was trans- 
ferred to Portland, where for nine years 
he supervised his company’s agency 
operations in the States of Oregon, 
Washington, Idaho and a part of Mon- 
tana. In 1897 Mr. Niebling was recall- 
ed to San Francisco and promoted to 
the post of assistant manager for the 
Pacific Coast department. A year fol- 
lowing the conflagration, when Man- 
ager C. F. Mullins retired. Mr. Niebling 
was appointed to succeed him. When 
the Commercial Union interests pur- 
chased the California Insurance Com 
pany in 1913, he was elected president 
of the latter company. 
* * & 

James H. Carney, of Boston, now 
president of the National Council of 
Insurance Federations, is also presi- 
dent of the Boston Board and a rep- 
resentative fire insurance man in New 
Pngland. An able fire insurance spokes 
man is just what the Federation needs 
and Mr. Carney’s every action bespeaks 
wlertness and energy coupled with dig 
nity and conservatism. He is regarded 
as aman of more than usual force and 
character to whom the Federation may 
confidently look for an administration 
of lasting benefit to the organization. 

* * 

W. G. Wilson, who was elected presi 
dent of the National Association of 
Casualty & Surety Agents, is general 
agent for the Aetna at Cleveland. He 
is said to have the largest individual 
business of any casualty insurance man 
in the United States and is one of the 
most successful personal producers. He 
enjoys the reputation of being a man 
of large capacity and much ability, an 
able executive and a prodigious work 
er. With such equipment at its head 
there can be no danger that the Asso- 
ciation’s interests will not be fully 
cared for. 

o 7 7 

Henry Greaves, assistant treasurer 
of the Equitable Life Assurance So- 
ciety, entered the Home Office of the 
Equitable in 1894 as a boy in the For- 
eign and Recording Department. He 
was shortly transferred to the office of 
the vice-president and secretary. In 
1898 he was made a clerk in the Finan- 
cial Department of the office with 
special duties in connection with the 
work of the Finance Committee. When 
a treasurer was placed at the head of 
this department his responsibilities 
were increased and in 1907 he was ap- 
pointed secretary of the Finance Com- 
mittee. In 1914 he was made an as- 
sistant treasurer. He attends all meet- 
ings of the finance committee, keeps 
the minutes of those meetings. prepares 
the renorts of all investment transac- 
tions for submission to the executive 
ccmmittee and board of directors as re- 
auired by the by-laws, and, under the 
direction of the treasurer, handles pur- 
chases and sales of securities. 
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Washington Hearing 
For Pyrene Men 


COMPLAINT OF UNFAIR TRADE 


Allegation Against Competitive Meth- 
ods of Allen Sales Service, Inc., 
New York City 


Washington, D. C.—Unfair methods 
of competition in securing trade for 
fire extinguishers and appliances dis- 
tributed and sold by the Allen Sales 
Service, Inc., of New York, is charged 
in a complaint which has just been is- 
sued against the company by the Fed- 
eral Trade Commission. A hearing will 
be held in the case before the commis- 
sion in Washington on January 18. 

The complaint makes the following 
allegations against the company: 

(a) That C. Louis Allen and William 


H. Yetman, president and government - 


representative, respectively, of the con- 
cern, while officers of the Pyrene Com- 
pany, of New York, had access to and 
were in possession of said company’s 
lists of customers and agents, and pros- 
pective customers and agents, confiden- 
tial price lists, and other confidential 
information, and used such lists and 
confidential information for the  pur- 
pose of securing contracts. 

(b) That “By means of false and 
misleading statements regarding the 
business plans” of the Pyrene Company 
they persuaded certain manufacturers 
to break their contracts with the Pyrene 
Company for the purpose of having 
them sell their entire products exclu- 
sively to the Allen Sales Service. 

After Business Secrets 

(c) That the Allen Sales Service 
placed its employees in the office of a 
manufacturer, with whom the Pyrene 
Company had contracts for obtaining 
its products, so as to secure informa- 
tion concerning the business dealings 
between the said manufacturer and the 
Pyrene Company, for the purpose of 
learning trade secrets and information 
belonging to and concerning the Pyrene 
Company. 

(d) That the Allen Sales Service in- 
duced employees of the Pyrene Com- 
pany to leave their employment by of- 
fering such employees employment at 
higher wages. 

(e) That in violation of a determina- 
tion of certain purchasing departments 
of the United States Government, to the 
effect that henceforth all supplies were 
to be purchased direct from the manu- 


facturers thereof and not through job- 
bers or manufacturers’ agents, the Al- 
len Sales Service with the “intent, pur- 
pose and effect of stifling and suppress- 
ing competition,” in the sale of its 
products, caused various manufacturers 
to establish branch offices in the offices 
of the Allen Sales Service, whereby the 
concern was enabled to contract with 
the United States Government in the 
sale of its products in the name of such 
manufacturers. 

(f) That the Allen Sales Service 
had been systematically and on a large 
scale giving and offering to give the 
employees of both its customers and 
prospective customers, and to officers 
oi the armed forces of the United 
States, and other persons concerned in 
the conduct of the war,” gratuities such 
as liquor, cigars, meals, theatre tickets, 
and valuable presents, for the purpose 
of inducing and influencing their em- 
ployers and the United States Govern- 
ment to purchase, or contract to pur- 
chase from the Allen Sales Service. 


GOOD TIME AT SMOKER 





Philadelphia Insurance Men Hear E. 
J. Cattel and Thomas Nelson, Jr.— 
Vaudeville Also 


The Fire Insurance Society of Phila- 
delphia, on Friday night of last week, 
staged one of the most successful en- 
tertainments in the history of insur- 
ance in Philadelphia. Enlivened 
by an energetic and resourceful 
committee the Smoker was well adver- 
tised and, the guests in attendance num- 
bered 500. To say that the affair was 
a huge success is putting it mildly. The 
committee staged an_ entertaining 
vaudeville of outside talent supple- 
mented by its own insurance band and 
with Walter Munns as master of cere- 
mony the entertainment never lacked 
“pep” and everything moved smoothly 
Ladies were in attendance in the role 
ot entertainers and they acquitted 
themselves to the hearty approval of 
the staid members of the insurance 
fraternity. 

Ed. J. Cattel, city statistician, enter- 
tained the crowd with his up to the 
minute stories and received the usual 
accord of approval. 

A short address by Thomas Nelson, 
Jr., who is in the Naval service, was 
appreciated. 


KIRK WITH PIERCE OIL CO. 
Sidney A. Kirk, for a number of years 
with Kookogey & Hook, has resigned 
and is now manager of the insurance 
department of the Pierce Oil Corpora 
tion. 








NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 
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THE AUTOMOBIL 
INSURANCE COMPANY 


OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLIC YHOLDERS 


$4,180,193.36 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
JAETNA CASUALTY & SURETY CO. 




















THE 


WILLIAM H. KENZEL CO. 
FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. L 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 








































CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc. 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 
















1870 









ievivens $641,341.77 eee ces es 6 $001,010.08 












ee 230,513.29 Reserve .........; 54,256.92 
er 300,000.00 i” ee 200,000.00 
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BROKERS ACTIVITIES 





WARNING BULLETINS ISSUED 





Brokers, Agents and Assured Get Many 
Points On Caring For Sprinkler 
Equipment 





Water damage insurance writing 
companies and the sprinkler depart- 
ment of the New York Fire Insurance 
Exchange are working together to edu- 
cate the brokers, agents and assured 
to protect sprinkler equipment against 
freezing. 

The Aetna Casualty & Surety, which 
does a large business in this line, has 
ready for distribution a letter which 
gives assureds and brokers a number 
of timely suggestions for keeping equip- 
ment in order during the winter. Sell- 
ers of insurance are reminded that 
while the company’s inspections pre- 
vent many losses, the cold weather is 
here-and a coal shortage really exists. 
This may cause frozen pipes and much 
loss to property. Merchandise and ma- 
terials have greatly increased in value 
and inventories are higher than when 
existing policies were placed. The 
Aetna recalls that these old policies 
carry a co-insurance clause and rec- 
ommends that the assured now carry 
only a full line. 

The Maryland Casualty, of Balti- 
more, also a large writer of water dam- 
age insurance, has prepared water dam- 
age cold weather bulletins in conven- 
ient form, giving instructions for the 
care of equipment. Also a question- 
naire has been prepared, to be executed 
and signed by the building engineer of 
person having charge of the systems. 
This is also to be signed by the as- 
sured and returned to the company. 
The Exchange, at 123 William street, 
New York, has a bulletin of precautions 
against impairment of automatic equip- 
ment due to freezing. 

Taken altogether a wealth of ma- 
terial on this subject, prepared by ex- 
perts, is at the disposal of the men in 
the field who wish to increase their 
business and give the best service to 
their clients. 

* 6 @ 


Edw. Graeber Makes Change 

Edward Graeber, for some time with 
Frank B. Hall & Co., Inc., is now with 
Ream, Cromwell & Wrightson, Inc. 

+ * + 

S. W. Richards With Ives & Baird 

S. Wilson Richards, manager of the 
marine department of Fred S. James 
& Co., has tendered his resignation 
effective January 1 and on that date 
will become manager of the marine 
department of Ives & Baird, Inc. 

+ + * 
Tornado Use 

The Insurance Company of North 
America says in a new folder for 
agents: 

“Business men will be interested to 
know that use and occupancy insur- 
ance may be taken out in connection 
with their tornado and _ windstorm 
policy to protect them against loss of 
profits and fixed charges during in- 
terruption to their business as a result 
of tornadoes and high winds.” 

n om + 
Heffner in Hospital 

William Heffner, of Kookogey & 
Hook, is in the Prospect Heights Hos- 
pital, Brooklyn, recovering from an op- 
eration performed last week. 

au ok a” 


With Willcox, Peck & Hughes on Coast 

John G. Johnston, whose personal 
premium production amounts to $300,- 
000 a year, has joined Willcox, Peck 
& Hughes on the Pacific Coast as man- 
ager for its fire and liability depart- 
ment. 


After One Dollar Members 
Henry W. Lowe, of Johnson & Hig- 
gins, is chairman of the insurance 


brokers’ and agents’ committee in the ° 


Red Cross drive for dollar-a-year mem- 
berships in 1919. The headquarters of 
the committee is in the brokers’ asso- 
ciation rooms at 55 John Street. 

* > * 


Brokers Did Well 

Total subscriptions of $64,279.31 were 
reported by the Committee of Insur- 
ance Brokers & Agents to the United 
War Work Campaign. Of this amount 
$52,576.78 was subscribed by firms and 
$11,692.53 by their employees. John- 
son & Higgins and Willcox, Peck & 
Hughes head the list with $15,000 and 
$10,000 respectively. 


FESTER & POLSOM, INC. ELECT 
OFFICERS 


Theodore L. Haff has been elected 
president and managing director of 
Fester & Folsom, Incorporated. Mr. 
Haff has been associated with the cor- 
poration in the capacity of secretary 
practically from the time of its organ- 
ization, eight years ago. 

. T. Gray, who has been vice-presi- 
dent of the corporation, has been elect- 
ed secretary. Mr. Gray has been asso- 
ciated with Fester & Folsom, Incor- 
porated, for two years and previous to 
that was with the American Bonding 
and the Aetna Casualty & Surety. 
Fester & Folsom, Incorporated, do an 
extensive reinsurance business in both 
fire and casualty lines. 


TRYGVE WETTRE ARRIVES 


Trygve Wettre, home office secretary 
of the Scandinavian American Insur- 
ance Co., arrived in New York from 
Norway last week on the steamship 
“Stavangerfjord.” Mr. Wettre expects 
to return about January 4 and in the 
meantime will visit in the offices of 
O. G. Orr & Co., United States man- 
agers of the Scandinavian American. 
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the security of its policy. 
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Still Contesting 
International Deal 


CHASE CO. RESENTS ACTION 


Terms of Bill of Sale Imply German 
Interest in Refusal of Highest 
Bidder for Stock 


The attitude of the Chase Securities 
Co. toward the International Insurance 
Co., of New York, the sale of the stock 
of which to the Chase Co. was repu- 
diated by the Alien Property Custo- 
dian last week, indicates that the con- 
test for the control of the International 
is not yet ended. The Eastern Un- 
derwriter is advised that the Chase Co. 
has vigorously protested the repudia- 
tion of their purchase of the Interna- 
tional. 

The reason for the anxiety of the 
Chase Co. to retain the International 
is seen in the terms of the bill of sale 
which are to the evfect that the only 
reason for which the Alien Property 
Custodian is permitted to refuse to 
dispose of the stock to the highest bid- 
der is that on investigation it shall de- 
velop that said high bidder was acting 
for German interests. Friends of Se- 
ward Prosser, president of the Bankers 
Trust, Charles H. Sabin, president of 
the Guaranty Trust, and Eugene R. 
Thayer, president of the Chase Nationa! 
Bank, who are included in the officers 
and directors of the Chase Security Co. 
say that they will not let this implied 
accusation against their integrity stand. 

The order of sale by the Alien Prop- 
erty Custodian of 2,000 shares of the 
capital stock of the International In- 
surance Co., is as follows: 


Order of Sale 

“TI, A. Mitchell Palmer, Alien Property 
Custodian, duly appointed qualified and 
acting under the provisions of the Act 
of Congress known as the ‘Trading 
With the Enemy Act,’ as amended, and 
the proclamations and Executive Or- 
ders issued in pursuance thereof, and 
particularly by virtue of the authority 
vested in me by the Executive Order 
issued by the President on the 16th 
day of July, 1918, do order hereby that 
the Director of the Bureau of Sales 
and the Chief of the Division of In- 
surance of the Alien Property Custodian 
offer for sale to the highest bidder at 
public sale, subject to the terms and 
conditions hereinafter set forth, at the 
office of the International Insurance 
Company of New York, 80 Maiden Lane, 
New York City, at 10 o’clock A. M., 
on the 21st day of November, 1918, 
the following property, to wit: 

“Those certain 2,000 shares of the 
capital stock of the International In- 
surance Company of New York, a cor- 
poration organized and existing under 
and by virtue of the laws of the State 
of New York, held by me as Alien Prop.- 
erty Custodian, for which certificates 
are now held by the United States 
Trust Co. of New York as depository 
for me. 

Terms and Conditions of Sale 

“1. The said shares of stock shall 
be offered for sale in one parcel. 

“2. The said sale may be adjourned 
from time to time by announcement 
at the time and place appointed for 
such sale or for such adjourned sale 
or sales, and without further notice 
or publication, may be held on any 
day to which the same may have been 
adjourned. 

“3. No bid shall be received unless 
the person offering the hid shall have 
deposited with the Alien Property Cus- 
todian, or with Wm. C. Scheide, Chief, 
Division of Insurance, Washington, D. 
C., or with Joseph F. Guffey, Director, 
Bureau of Sales, 110 West 42nd Street, 
New York City, as a pledge that he 
will make good his bid in case of his 
acceptance, a check for the sum of 
fifty thousand ($50,000) dollars, certi- 


fied by some Bank or Trust Company 
acceptable to the Alien Property Cus- 
todian or to said Chief, Division of In- 
surance, or to said Director'of Sales, 
and shall have furnished.an address to 
which notices hereinafter provided for 
may be sent. Deposits from unsuccess- 
ful bidders will be returned at the close 
of the bidding or as soon thereafter as 
practicable. 
Rights of Custodian 

“4. Such property shall be sold only 
to American citizens or to a corpora- 
tion incorporated within and under the 
authority of any State or Territory of 
the United States or of any of its in- 
sular possessions; but the Alien Prop- 
erty Custodian shall have the right to 
exclude from bidding at any such sale 
and/or from purchasing or otherwise 
acquiring the above described property 
any corporation which he shall after in- 
vestigation determine to be controlled, 
managed or operated, wholly or mainly 
by or for the account or benefit of a 
person or persons not a citizen or citi- 
zens of the United States or of its in- 
sular possessions. The Alien Property 
Custodian shall have the right to re- 
quire either before or after the bidding 
or acceptance of any bid, evidence that 
the bidder is qualified as above pro- 
vided to bid for and purchase the said 
property. 

“5. The right is reserved to an- 
nounce at the opening of such sale or 
any time prior thereto an upset or mini- 
mum price for the properties to be sold. 

“6. After all bids have been made, 
the Alien Property Custodian, his repre- 
sentative or the auctioneer conducting 
the sale shall declare the bidding to be 
closed; and the bid of the highest bid- 
der qualified to bid for and purchase 
said property shall be subject to ac- 
ceptance by the Alien Property Custo- 
dian within fifteen (15) days during 
which time or any extension thereof 
that may be agreed to by the highest 
bidder, the Alien Property Custodian 
upon the order of the President, stat- 
ing the reasons therefor, shall have the 
right to reject all bids. In the event of 
the acceptance of such highest bid, no- 
tice thereof shall be given within such 
fifteen (15) days or any extension there- 
of, as above provided, by depositing such 
notice in a post-office or post office box, 
addressed to said bidder at the address 
furnished by him. In the event the 
bid of the highest bidder shall not be 
accepted, the check deposited by him 
shall be returned by depositing same in 
a post office or post office box address- 
ed to him at the address furnished by 
him. 

“7. In case the bidder whose bid 
shall be accepted and who shall be de- 
clared the purchaser of the property, 
shall fail to make good his bid, the sum 
paid by him as a deposit prior to bid- 
ding, as above provided, and any pay- 
ments in addition thereto upon the pur- 
chase money as hereinafter provided 
for, shall be applied toward payment 
of the expenses of a resale and toward 
making good any deficiency or loss up- 
on such resale. 

“2 Upon acceptance of the bid of 
the highest bidder as above provided 
the balance of the purchase price above 
the amount deposited as a qualification 
for bidding shall become due and pay- 
able. 

“9 Further information concerning 
the property to be sold and concerning 
said International Insurance Company 
of New York may be had by applica- 
tion to the Chief, Division of Insurance, 
at 16th and P Streets, NW., Washing- 
ton, D. C. 

“10. All checks deposited as a quali- 
fication for bidding, or as payment of 
or upon the purchase price for prop- 
erty sold, shall be made payable to 
Joseph E. Guffey, trustee, and shall be 
certified by some bank or trust com- 
pany acceptable to the Alien Property 
Custodian or to the said Chief, Division 
of Insurance, or to said Director of 
Sales. 

“11. Neither the United States nor 


the Alien Property Custodian nor repre- 
sentative or agent or agency thereof 
shall be held or admitted to make any 
representation or guaranty, express or 
implied, concerning or in any way re- 
specting such property or business or 
any information concerning same. 

“12. Such sale shall be made by vir- 
tue of and subject to the provisions of 
the Act of Congress known as ‘Trad- 
ing With The Enemy Act’ as amended, 
and the proclamations and Executive 
Orders issued in pursuance thereof and 
particularly the Executive Order issued 
by the President on the 16th of July, 
1918; copies thereof may be obtained 
by application to Joseph F. Guffey, Di- 
rector of Bureau of Sales, 110 West 
42nd Street, New York City, or to 
the Alien Property Custodian, Washing- 
ton, D. C. 

“(Signed) A. Mitchell Palmer, 

“ALIEN PROPERTY CUSTODIAN.” 


CONSOLIDATION URGED 


Casualty and Fire Companies May 
Unite to Solve Automobile Prob- 
lems 


J. Scofield Rowe, as president of the 
International Association of Casualty 
& Surety Underwriters, expressed these 
views last week regarding automobile 
lines: 

As regards auto liability, property 
damage and collision. it is not antici- 
pated that there will be any serious 
changes in premium rates, since the 
present rates have only been in effect 
about eight months, but there will un- 
doubtedly be a reprint of the manual 
rules involving minor changes in un- 
derwriting practices. 

The question of non-Conference, or 
more particularly non-Bureau, competi- 
tion is still a real puzzle. As regards 
the fire companies, there are but two 
or three companies to be seriously con- 
sidered, and it is hoped that they may 
be brought into line, but as regards 
the casualty companies, there are far 
too many of these operating on the 
outside, ° 

In the early part of this year an 
agreement of semi-co-operation was 
made with these non-Bureau casualty 
companies, but it is a question as to 
whether such semi-co-operation has 
brought about the desired results. It 
may be, therefore, that something will 
have to be done before very long to 
bring about, by one means or another, 
the actual and complete co-operation 
with the casualty and fire companies 
of at least some of the most important 
non-Bureau casualty companies. 

It is believed by many that the proper 
solution of this and other automobile 
insurance problems would be materially 
advanced by a consolidation between 
the casualty companies now co-«perat- 
ing on automobile business through the 
National Workmen's Compensation 
Service Bureau with the fire and ma- 
rine companies in the National Auto- 
mobile Underwriters’ Conference, and 
as both classes of companies are en- 
gaged in writing automobile collision 
and property damage, it is hoped that 
sooner or later this much-to-be-desired 
solution may be accomplished. 


$100,000 PERUVIAN DEPOSIT 


Has Kept All But One or Two Com- 
panies From Entering Country 
Says Counsel General 


Eduardo Higginson. Counsel General 
of Peru, said to The Eastern Under- 
writer this week: 

“With one or two exceptions all of 
the companies doing business in Peru 
are Peruvian concerns, owing to the 
fact that foreign companies operating 
in Peru are required to make a deposit 
of about $100,000 in securities. Fires 
are comnaratively scarce, as well as ac- 
cidents.” 


Ballard President 
of International Again 


NEW TWIST GIVEN SITUATION 
Crum & Forster Buy Company and 
Make Re-Insurance Man Chief 
Executive 
The purchase of the stock of the 
International Fire by Crum & Forster, 
following the rejection of the Chase 
Securities Companies’ bid, the re-elec- 
tion of Sumner Ballard as president of 
the International, and the publication 
in the “Journal of Commerce” of a full 
page of advertising of the four com- 
panies which Mr. Ballard now manages, 
gave the Street plenty to talk about on 
Friday. Only a few weeks ago Mr. 
Ballard’s companies, the International 
and the Hamburg, were taken over by 
the Alien Property Custodian. This was 
followed by the sale of the International 
to the Chase Securities Company, for 
$576,000. Mr. Ballard immediately put 
up a fight. and evidently his arguments 
prevailed because the International bids 

were rejected. 
Statement By John A. Forster 

At the auction Crum & Forster were 
the only other bidders, and it was re- 
ported at the time that their bid would 
result in the return of the presidency 
of the company to Mr. Ballard. When 
the Crum & Forster bid was accepted, 
John A. Forster of Crum & Forster, is- 
sued the following statement: 

“We shall continue the International 
permanently in the reinsurance busi- 
ness under the presidency and man- 
agement and in the office of Sumner 
Ballard.” 

The full page of advertising gave 
the financial statements of the National! 
of Copenhagen, managed by Mr. Bal- 
lard; the Jakor, of Moscow, managed 
by Sumner Ballard & Co., Inc.; the 
Skandinavia of Copenhagen, managed 
by Mr. Ballard, and the International. 

The International has total assets of 
$4,773,489; with surplus as regards pol 
icyholders of $604,183: the United 
States branch of the Skandinavia has 
total assets of $2,038,707 with net sur- 
plus of $927,859; the National has as- 
sets of $1,277,399, with net surplus of 
$653,969; and the Jakor has total as- 
sets of $4,105,115, with net surplus of 
$537,920. 

BIG INSURANCE COMMITTEE 

Washington, D. C.—-The formation of 
a house committee on war risk insur- 
ance, soldiers’ and sailors’ compensa- 
tion and allowances, to consist of twen- 
ty-one members and to have committee 
control of all insurance measures to be 
considered by the House of Representa- 
tives, is provided for in a bill which 
has just been introduced by Congress- | 
man Bland, of Indiana. 

Insurance and other war risk matters 
are now considered in committee by 
the committee on interstate and foreign 
commerce. It is felt in many quarters 
that this committee has too many other 
matters of importance before it to be 
able to devote sufficient time to the 
consideration of insurance bills and 
that the interests of such bills can best 
be guaranteed by the formation of a 
committee which will have no other 
functions than their consideration. 
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How Building Owners 
Look Upon Mutuals 


COMPANIES TO GET BUSINESS 


Reports of Committees Show How 
Managers of Real Estate Appraised 
Various Insurance Plans 

In connection with the plans of the 
National Association of Building Own 
ers & Managers to in some way control 
their own fire insurance the reports of 
their executive committee and their 
insurance committee are significant. 
The executive committee reported as 
follows: 

It, of course, should be understood 
that it is not the purpose of the execu 
tive and the insurance committees to 
endeavor to revolutionize the fire in- 
surance business of our members. We 
rather are endeavoring to establish the 
principles for which we have long con- 
tended, that our business should be 
classified according to its underwriting 
experience, and this gives an oppor- 
tunity to study these risks on a seg- 
regated basis. We are not suggesting 
that you short rate and cancel your 
present policies, but we are recommend- 
ing that you give immediate considera- 
tion to placing in mutual companies the 
additional insurance made necessary 
by increased replacement costs, there- 
by avoiding the possibilities of co-in- 
surance complications in adjusting any 
losses which may accrue under your 
present policies. It also gives an op- 
portunity to place in these mutual com- 
panies a part of your lines of insur- 
ance as expirations occur. 

Readjustment Expected 

It has heen the general experience 
in other lines of business that where 
mutual companies have entered the 
field the stock companies have imme- 
diately given consideration to a read- 
justment of their rates, and we believe 
the placing of part of our insurance 
in these mutual companies will lead 
the stock companies to more carefully 
consider the rates on the remainder 
of the insurance represented by our 
members, 

Insurance Committee Report 

The insurance committee report 
reads: 

The subject of fire insurance has been 


under consideration by the National 
Association of Building Owners and 
Managers for some time Statistics 


have been collected concerning premi- 
um rates and fire losses. All the in- 
formation available has indicated that 
our class of fire insurance is paying 
more than its proportion of the insur- 
ance tax as collected by the stock fire 
insurance companies, 
Plans Proposed 

The members of the Association 
assembled at Chicago were unanimously 
of the opinion that the fire insurance 
program should be continued until a 
satisfactory conclusion was reached. 
Consideration was given to the methods 
by which this might best be accom- 
plished. Among the plans proposed 
were the following: 

(a) The appointment of some officer 
or employee of the Association 
as insurance broker for the mem- 
bers. 

(»b) The organization of a stock fire 
insurance company to write fire 
insurance direct with the mem- 
bers, eliminating commissions to 
local agents. 

(c) The organization of a reciprocal 
or inter-insurance exchange. 

(d) The organization of a mutual 
fire insurance company. 

(e) Affiliation with one or more es- 
tablished and financially strong 
mutual fire insurance corpora- 
tions. 

A brief statement of the apparent 

advantages and disadvantages of these 
various proposals may be of interest. 


Plan A.—This plan would enable us 
to secure for the individual members 
or for the Association the commissions 
now paid to local agents. In many 
States it would not be possible to re- 
turn the commissions to the members 
because of anti-rebating laws. There 
would, however, be an indirect benefit 
if the commissions received were used 
to defray the expenses of the Associa- 
tion. This plan would of course make 
us part and parcel of the stock com- 
pany system. 

Plan B.—Theoretically this is an ex- 
cellent idea; practically, it has not 
worked out very well. This is prob- 
ably due largely to the conflict of the 
interests of the policyholder with the 
interests of the stockholder. The plan 
has its advantages if the policyholders 
could be induced to subscribe to the 
capital stock in direct proportion § to 
the premiums paid by them for insur- 
ance. Such participation is difficult, if 
not impossible to procure. 

Plan C.—Reciprocal insurance has in 
some cases made a good record. On 
the other hand there are certain draw- 
backs to the plan which cannot be over- 
looked. First in importance is the lack 
of control on the part of the policy- 
holders over the management. Un- 
limited authority is given to the attor- 
ney-in-fact and the success of the or- 
ganization depends almost entirely upon 
his ability and integrity. An unprin- 
cipled or incompetent attorney-in-fact 
could wreck an organization of this 
kind and the subscribers would not be 
able to properly protect their interests 
Another objection is the attitude of 
purchasers of real estate mortgages. 
Ordinarily this class of investors will 
not accept the policy of inter-insurance 
exchange as collateral for a loan. This 
makes the plan particularly unfitted for 
our purpose. 

Plan D.—This plan would enable us 
to accurately determine the burning 
ratio and the carrying cost of our class. 
Class mutual insurance has been uni 
formly successful. However, the pre- 
ferred nature of our business with the 
very low premiums paid by us in pro- 
portion to the amount of insurance 
carried would make it difficult for us 
to accomplish much in a company writ 
ing our class exclusively. Practically 
all of the States limit the amount of 
insurance which a mutual company 
may carry on any risk to a certain per- 
centage of its cash assets. It would 
he a good many years before we could 
accumulate enough assets to write 
policies of any substantial amount for 
our members. 

Plan E.—-This plan was in the opinion 
of the convention the practical and 
efficient method by which the desired 
result could be accomplished and was 
‘fficially endorsed by the unanimous 
idoption of the following resolution: 

Resolved that the National Associa- 
tion of Building Owners and Managers 
record its approval of the general plan 
for placing fire insurance with well 
established mutual companies, as rec- 
ommended in the report of the Commit- 
tee on Fire Insurance; and that the 
whole matter be referred to the Insur- 
ence and Executive Committees with 
full power to negotiate with mutual 
companies and agencies, a_ detailed 
plan to be recommended to the mem- 
bers of the Association at as early a 
date as possible. 


Benefits Seen 
The perfecting of a satisfactory ar- 
rangement with established mutual fire 
insurance corporations of proven finan- 
cial strength and character will enable 
us 

First: To secure protection as 
good or better than that now fur- 
nished us by stock fire insurance 
companies. 

Second: To eliminate unneces- 
sary overhead in ‘the way of agents’ 
commissions and stockholders’ 
profits. 

Third: To relieve ourselves of 


(Continued on page 23) 





gee Choose your company with regard 
to record in past conflagrations and 
present loss paying ability. 


AT NA (FIRE) 


HARTFORD, CONN., U.S.A. 






























FIDELITY-PHENIX FIRE 


INSURANCE COMPANY OF NEW YORK 
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“AMERICA FORE” 


HENRY EVANS, President 


Home Office 


80 MAIDEN 
NEW YORK 


LANE 


FAMOUS FOR FAIR 
DEALING 


“We have not written and will 
not write business * * over the 
heads of the local agents, and if 
we take any business the local 
agent will be credited with the 
commission.” 


Managing Branch Offices: 
CHICAGO, MONTREAL 
SAN FRANCISCO 
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Four thousand men are serving under 
the red, white and blue emblem of the 
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NATIONAL UNION. Loyalty is their a 
watchword - service their forte. ay 
Protecting the public against devastat- Al 
ing losses by fire, they help to furnish al 
{| theammunition which weaves the fabric : 4] 

of the Nation’s credit. They are the “ = 
“- emissaries of the NATIONAL UNION va] 
gy, in advocating a Policy which protects cad 
‘ the homes of men and life time property b “4 
accumulation. It is an army whichis ca 
always prepared and wins its plaudits a J 

in times ofpeace. The recruiting sta- we 
= oii tion is at the Home Office, where your os 
~; correspondence is always welcome. a 
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STRENGTH 


HENRY J. HOUGE, J. H. VREELAND 
Assistant Secretaries 





INTEGRITY 





A Broad Underwriting Service to Agents 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
Works in Harmony with American Agency Principles and Practices 


SERVICE 





JAMES H. BREWSTER, Mer 
Hartford, Conn. 








United States Branch 











Eight Per Cent. 
Theft Rate Possible 


NEW AUTOMOBILE SCHEDULES 


Fire Tariff to be Lower—Plans Matur- 
ing to Penalize Bad 
Spots 

Automobile theft rates are likely to 
be as high as seven or eight per cent. 
in some cities, if the recommendations 
of the rate committee of the Confer- 
ence are carried out by the interim 
committee. Meetings of the rate com- 
mittee were held all last week at the 
Conference headquarters, 80 Maiden 
Lane, New York. The automobile fire 
and theft rate situation got the most 
thorough overhauling it has had in 
many a day. 

The schedule to be recommended to 
the interim committee is country-wide, 
a uniform flat rate, with numerous va- 
riations to fit certain situations. The 


idea is to apply high rates where the 
hazard is shown will be most severe. 


Rates will likely be lower for fire risks 
and possibly lower for both fire and 
theft on the highest priced cars. Theft 
rates will be very materially increased, 
for low priced cars. The medium priced 
vehicles will experience a moderate ad- 
vance if the interim committee carries 
out the suggestions: of the rate com- 
mittee. 
Will Notify Assured 


In order that the assured may be un- 
der no misunderstanding as to why his 
rate has been advanced to the point 
contemplated in many instances, it is 
proposed that the office of issue place 
on the policy a notice stating plainly 


that because of the particularly bad 
theft conditions existing in certain 
towns or sections the rate is abnor- 


that the as- 
sureds will then realize that to obtain 
relief they must see to it that their 
police departments, or whatever other 
agencies may exist for alleviating the 
theft situation may get busy and clean 
house. 


mally high. It is hoped 


It is proposed that the country be 
divided according to the seriousness of 
the theft hazard and that within these 
divisions other smaller sections be se- 
lected for the application of especially 
high rates to cover excessive losses. 


At the meetings last week the Pa- 
cific Coast Conference was not repre- 


sented and it is possible that at the in- 
terim committee meeting that section 
may desire some changes in the sched- 
ule as now arranged. The South had 
two representatives at the meetings 
and it is also possible that that section 
May seek some amendment of the pro- 
posed plans. Otherwise it is expected 
that little or no opposition will appear 
before the schedule is finally adopted. 


NO TAXATION YET 


So far this week the United States 
Senate committee having in charge the 
revision of the insurance company tax 
law has taken no action affecting com- 
panies other than life. 


Officers of U. S. Fire 
Companies’ Conference 


FIVE ON EXECUTIVE COMMITTEE 


H. A. Smith, of National, Chairman— 
Melville Titus, of Continental, 
Secretary-Treasurer 


Harry A. Smith, president of the Na- 
tional of Hartford, is chairman of the 
executive committee of the United 
States Fire Companies’ Conference, 
other members of the committee being 
D. H. Dunham, president of Firemen’s 
of Newark; C. G. Smith, president of 
Great American; Benjamin Rush, pres- 
ident of Insurance Company of North 
America; and J. B. Branch, president 
of Providence-Washington 

The Officers 

Henry Evans, president of the Con- 
tinental, is president; R. Emory War- 
field, president of the Hanover, is vice 
president, as has already been pub- 
lished, Melville Titus, secretary of Mr. 
Evans, is secretary and treasurer. There 
are about twenty-six members. 

The United States Fire Companies’ 
Conference is a distinct body from the 





INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


92 William Street, New York 


RICHARD D. HARVEY 


United States Manager 














J. A. H. Hopkins Tells 


Hull Insurance Needs 


RETROGRESSION DURING 


WAR 


Marine Club Hears Address Showing 
Demand for Greater Co-operation 


Between Various Branches 





J. A. H. Hopkins, of Johnson & Hig- 
gins, was the principal speaker at the 


December meeting of the Marine In- 
surance Club held last night at the 
Waldorf. His subject was hull insur- 
ance. 


After describing briefly the way hull 


insurance was underwritten in 


New 


England a generation ago, Mr. Hopkins 


said in part: 


The American Hull Form was the result of 
a conscientious co-operation between the under 
writers on the one hand and the brokers on 
the other, and it is not surprising that it rep 
resents, possibly. the most advanced type of 
quality in this direction. 

Practices Caused by War 
But since then, possibly under the stress of 


Insurance 
companies 
The A. F. 


American Foreign 
tion, although some 
members of both bodies. 
A. has twenty members. 


Associa- 
are 





AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 


AT 


THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 














MANAGERS 


Merchant Marine House 











WADE ROBINSON & CO., inc. 




















New York City 


South William and Beaver Streets 














the prosperity attendant upon the war, we seem 


to have slipped back a little Various re 
strictions have here or there been initiated, 
not for the purpose of improving the quality 


of the insurance, but, apparently, for the pur 
pose of making it more palatable. For 
the owners have frequently 
sume the first $2,500 of 


instance, 
asked to as 
$5,000 of every loss and 


been 


their trading privileges have sometimes been 
restricted to what seems to me quite an un 
necessary extent. They have been asked in 


some revert to the old three 
fourths collision clause and to assume losses 
through explosigag of boilers and breakages of 
machinery. Sometimes they have even 
asked to re-instate the old “Thirds off” 


instances to 


been 
clause 
} 


which is simply an arbitrary and obsolete 
method of providing for depreciation, and in 
many other ways it seems as if we were 
drifting in the wrong direction 

Do not misunderstand me I quite admit 
the underwriters should be protected against 
the risks which they assume, but they should, 
nevertheless, be willing to assume the risks 
which the vessel owner requires in the de 
velopment of his tri de, and they should charge 
for the accommodation. It is obvious, for in 
stance, that an underwriter wh is willing to 
grant the three-fourths collision clause, must 


ve equally willing to grant the full collision 


clause, provided he is paid for it in the same 
proportion, and this same areument will cooly 
to any of the clauses that I have mentioned 

My first point ‘therefore, that we should 
keep up the quality of the protection, and my 
second point is, that the spirit co-operation 
between the underwriters, broker ind the in 
suring public should be encouraged so that the 
cost of the protection required may be mini 
mized This. of course, presupposes the elim 
ination of all unnecessary red tape and cum 


bersome detail which only add to the expense 
of operation 
Some Work Duplicated 


There are, however, several situations exist 


ing at present which it seems to me could be 
changed to our mutual advantage 

Ihe underwriters have at present an Inland 
Association having jurisdiction over vessels 
confined to our bays, rivers and _ harbors, 
and in some cases including our coasting 
trade 

On the other hand, the underwriters also 
have what is called the American Hull Under 
writers’ Association dealing primarily with 
broad ocean risks, but also, of course, in 
cluding coast trading. 

Now, these two associations are largely com 
posed of the same underwriters but their meth 
ods and forms of policies are quite different 
The Inland Association customarily ISS i 
deductible average form of policy with vari 
ous restrictive clauses, but occasionally ise 
what they term their “Outside Vessel Form 
which is very similar to the ld New Ene 
land policies of by-wone day On the other 
hand, the American Hull Underwriters’ Associa 
tion customarily operate on the up-to-date 
American Hull Form, occasionally. however 
dropping into variations or special terms 
which, as I have said, seem to indicate a 
rather backward tendency Both associations 
as I have said, include coastwise vessels and 
this over-lapping sometimes leads to rather 
humorous results. I have in mind one fleet 
which in the course of a few years wen 
through the varied experience of being rated 
first by one, then by the other and then after 
escaping rating altogether for a while. was re 
rated by the American Hull Underwriters’ As 


sociation where it still finds a resting place 
notwithstanding the fact that it apparently be 
longs, more properly, to the Inland Association 





All of this is rather confus and at times 
opens up interesting opportur 
terprising broker, which, while well wit! 
rules of the game, are per ! 
recated. It seems to me, therefore, that if it 
were possible to amalgamate these two 
ciations an increased efficiency might be 
brought about. 
Advantages of One Association 

This might be still further emphasized if it 


ities for the er 
in the 
laps dep 


asso 


could be arranged so that the risks coming up 
for rating were separated in classes and a 
sub-committee of the Underwriters’ Association 
assigned to each class Thi would enable 
the owner or the broker to present his case 
to a smaller body, which 7 t k we will all 
agree is a more efficient method, and the re 
ports of *hese sub-committees could verthe 
less be subject to review, or approval, by the 
Association. This would also result seems 
to me, in gradually establishing on ea ae 
eral class of hull insurance terms and rates 
which were especially fitte to meet the 
dividual requirements of ea class of business 
The object of these underwriting associations 
I take it, are two-fold, first. to protect the 
underwriters themselve against competition 
from outside sources, a secondly, to pro 


(Continued on page 19) 
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Many Tributes To 
E. F. Beddall’s Memory 


AN ESTIMATE BY C. L. CASE 


Remarkable Abilities in Many Direc- 
tions—The Gift of Charm— 
Associations Pass Resolutions 


Since the death of Edward F. Bed- 
dall, which occurred at his home in 
Larchmont, N. Y., a few days ago, a 
number of associations have passed 
memorial resolutions in which his long 
and distinguished career was made the 
subject of eulogy. Mr. Beddall was 
twenty-four years old when he joined 
the Royal in 1863, of which he later 
became manager in this country, and 
since that time there are few honors 
in fire insurance which he did not win. 

Many tributes to Mr. Beddall’s mem- 
ery were paid by the older underwrit 
ers this week. For years he was a 
leader in the business, his advice he- 
ing invaluable. In fact, he was one 
of a small group of men who 
at a critical period of underwriting in 
this country handled insurance com- 
pany affairs so ably that the business 
emerged on a sounder and firmer basis 
until it reached the standard upon 
which it now rests. 


Tribute From Charles Lyman Case 


Among the estimates of Mr. Beddall 
received by The Eastern Underwriter 
that of Charles Lyman Case, United 


States manager of the London Assur- 
ance, reflects the general view of his 
capabilities and personality. Mr. Case 
said: 

“Fully recognizing Mr. Beddall’s re- 
markable abilities in many different di- 
rections—his insight and his foresight, 
his accurate judgment of men, his ju- 
dicial open mindedness—yet with all 
these admirable qualities in mind, 
I think the leading trait of Mr. Bed- 
dall's character, the one that his friends 
will remember the longest, was a cer- 
tain indefinable, intangible, yet never- 


theless very real, quaint charm. A man 
has charm or he hasn't it. Mr. Bed- 
dall had this precious gift in a very 


” 


unusual degree. 

During the more recent years Mr. 
Beddall was in frail health. He con- 
tinued, however, to visit William Street 
often, as he was unhappy away from 
the offices where for a long lifetime he 
had done such notable work and where 
he was surrounded by so many pleasant 
memories. 





MADE ASSISTANT MANAGER 


Frank B. Martin, superintendent of 
agencies of the Yorkshire, has been 
made assistant manager, a position for- 
merly held by O. E. Lane, now presi- 
dent of the Niagara. Mr. Martin is 
one of the most favorably regarded of 
the younger underwriters. 





Rochester. 


salary expected to start. 





Special Agent Wanted 


Young man about thirty years of age, to travel New York State as 
Special Agent for Fire Insurance Co. 
Should have thorough knowledge of Fire Underwriting, of 
progressive personality and unquestioned character. 
sive Local Agency experience might qualify. Please state age, schooling, 
home responsibilities, experience for past ten years, references and 


Address “SPECIAL AGENT” 
Care of THE EA 
5 William Street, New York, N. Y. 


Preferable to live in Syracuse or 


One with exten- 


STERN UNDERWRITER, 





207th Year 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 


PACIFIC DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 








DINNER TO ALCOCK 


New Special Agent of Providence-Wash- 
ington Also Gets a Farewell 
Gift from Fellows 


G. W. Alcock, special agent of the 
Western and British America, who is 
leaving the New York field this week, 
to go with the Providence-Washington 
in Eastern Pennsylvania, was tendered 
a farewell dinner by Syracuse special 
agents on December 7. Special agent 
Smalley, of Glens Falls, acted as toast- 
master, and special agent Wakeman, of 
Providence-Washington, as song leader. 

After a number of speeches eulogiz- 
ing Mr. Alcock, he was presented with 
a handsome gold and silver match case 
by his associates. Mr. Alcock has made 
many friends in this territory, and is 
leaving with the best wishes of all 
whom he came in contact with. 


SUPPORT PRESENT OFFICERS 


Big Majority of New Jersey Insurance 
Co. Stockholders Give Favor- 
able Vote 


It will be seen from the new board 
of directors of the New Jersey Insur- 
ance Co., elected at the stockholders’ 
meeting on Wednesday, that the Stew- 
art-Ennis interests now control the 
company and that the New Jersey will 
continue as a Newark institution. Nine- 
ty per cent. of the stockholders of the 
Company were represented at the meet- 
ing. 

The directors elected are C. P. Stew 
art, J. S. Rippel, Gresham Ennis, F. L. 
Brokaw, J. B. Guthrie, Howard C. Hill, 
Arthur Hoyt, H. H. Ingalls, John P. 
Lloyd, Charles Niebling, Wade Robin- 
son, Edward B. Wycoff, Langdon C. 
Quin, John R. Van Horne, R. V. Adams. 


W. J. Arnette, of the Volunteer State 
Life of Chattanooga was at Saint Mihiel 
and the Argonne Forest. He was rec- 
ommended for a commission a few 
days before the armistice. 


It is never too late to give up our 
prejudices.—Thoreau. 


SEVEN ASSUREDS SETTLE 


Outcome of Controversy Between 
Green River Distillery and 
Companies Still in Doubt 

Seven individual assureds who had 
whiskey in the Green’ River  Dis- 
tillery have settled their losses at $1.25 
a gallon. The outlook for a settlement 
of the losses with the Green River 
Distillery is still clouded and nothing 
has been done to narrow the breach 
which exists between the distillery peo- 
ple and the carriers. The value of the 
whiskey owned by the seven individuals 
who have settled is approximately 
$40,000. The distillery is holding out 
for a much higher figure than $1.25 a 
gallon. 

VAN CLEEF ‘BUYS AGENCY 

‘J. W. Van Cleef, of Somerville, N. J., 
has bought the Arthur C. Swinton 
Agency in that city. Mr. Van Cleef is 
well known as an adjuster. 











National Liberty 


INSURANCE COMPANY 
OF AMERICA 


NEW YORK 


l Incorporated ‘Under the Laws of the 
State of New York in 1859 


Statement, January 1, 1918 
Cash Capital .. .. -$1,000,000.00 
PE cet i cuesaneors 8,209,763.64 
ere 5,223,031.71 
Net Surplus ......... 1,986,731.93 
Surplus for Policy 

a ere ee 2,986,731.93 


HEAD OFFICE 
62 WILLIAM STREET, NEW YORK 




















FIRE, LIGHTNING, 


FRANK & DUBOIS, United States Managers 


New York Life Insurance & Trust 


N. Y.; CAROLINA-VIRGINTA, 
Dargan & Turner, Atlanta, Ga.; 
Orleans, La.; PAC UFIC COAST, 
McKee Sherrard, Assistant Managers. 


Harry R. 


THE YORKSHIRE © 


SPRINKLER LEAKAGE, AUTOMOBILE, WAR 
AND EXPLOSION INSURANCE 

U. S. BRANCH 
ERNEST B. BOYD, Underwriting Manager 
No. 80 Maiden Lane, New York 


Co., U. S. Trustee, No. 52 Wall St., 4 York 
DEPARTMENT MANAGERS—METROPOL ITAN, Willard S. Brown & Co. 
Bush, 
LOUISIANA and 
Jas. C. Johnston, San Francisco, Cal.; 


INSURANCE CO., LTD. 
YORK, ENGLAND 
Established 1824 


New York, 
C.; SOU THE ASTERN, 
MISSISSIPPI, Jas. B. Ross, New 
McClure Kelly and 


Greensboro, N. 








ASSETS | 
Shale deubecnnverceseese $950,505.65 
302,499.50 


Mortgages 
Stocks and 
Real Estate 103,540.90 


Cash in Office and Banks...... 162,884.18 
Interest Due and Accrued...... 16,915.50 
EO eer ree 392.50 
Agents’ Balances ........cccecee 180,375.54 
Clinteral LOGGE oscscccvessicce 32,643.75 
Re-insurance Losses Due From 
Other Companies ..........0. 858,52 

oral 


$1,750,616.04 ! 





EDWARD HEER, Vice-Pres. & Secy. 


THE SUPERIOR F iE INSURANCE 0. 
Conservative -- Sound -- Progressive 
Statement January 1, 1918 





A. H. TRIMBLE, President 


LIABILITIES 
0” SRSA ee ee $ 300,000.00 
Unadjusted Losses ............. 93,290.82 
shbbtspashinsirreaunnwante 1,024,694.02 
28,500.00 
304,131.20 


Reserve 
Other Liabilities .......cccccees 
Net Surplus 


$1,750,616.04 


F. W. SCHRATZ, Asst. Secy. 














San Eancisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 















U. S. Cash Assets, Dec. 31, 1917 $16,153,068.57 
Surplus - - - - 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 

1904 - - ~ - - 


Liverpool 


4,793,978.55 
3,239,491.00 
1,427,290.00 


1,051,543.00 


mmo F-Ondon 
amo Globe 
Insurance 


CIMICED 


Over 







0, 








Losses Paid in the United States 


HENRY W. EATON, Manager 

HUGH R. LOUDON, Deputy Manager 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 








$155,000,000.00 





NEW YORK OFFICE 
80 William Street 
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MARINE DEPARTMENT 


Seemann renner rerennee ernst 
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Repetition of Halifax Disaster 
Narrowly Avoided in New York Harbor 


The population of South Brooklyn 
and lower Manhattan, as well as marine 
and fire underwriters, might congratu- 
late themselves that on October 13th 
a disaster which would not have been 
less than the appalling disaster which 
visited Halifax last December, did not 
eceur in our harbor. 

On the 13th day of 
United States Government 
vessel met with an accident, while fully 
loaded with a cargo of “TNT” and was 
placed on a drydock with her entire 
cargo on board, to repair said damage. 
A private owner would not have been 
allowed to take a cargo of “TNT” and 
place it in drydock in the crowded har- 
bor of New York. There must have 
been some urgent reason why a Gov- 
ernment officer should take such a 
hazardous cargo and place it on dock 
in the heart of the city. 

On an adjoining dock was a tank 
steamer, chartered by the U. S. Ship- 
ping Board, encountered a 
submarine on her 
which necessitated a 
amount of repairs to be made to the 
vessel before she could proceed on her 
next outward voyage. In repairing 
tank vessels and emptying out of their 
tanks the residue of oil which they 
have been carrying, there is always a 
considerable amount of oil floating on 
the surface of the water adjoining the 
docks on which they are repaired. As 
an additional precaution there are boy 
fire watchers stationed alongside of the 


October last, a 
transport 


which had 
journey westward, 
considerable 


PHILADELPHIA LECTURES 


Course On Marine Insurance Being 
Arranged—Suggestion of R. T. 
Gebler, of North American 
A course of lectures on 
surance and ocean navigation for the 
insurance men of Philadelphia is being 
arranged. Efforts have been made and 
with some success to have these lec- 
tures directed by the Wharton School 
of the University of Pennsylvania. The 

lectures will possibly start shortly. 

After the first of the year a nominal 
fee will be charged and every effort 
made to enlist the services as lecturers 
of men who loom large in the marine 
insurance field. The course of lectures 
was suggested by R. T. Gebler, adver- 
tising manager of the Insurance Com- 
pany of North America, with the idea 
of having some concrete proposition in 
Philadelphia for the education of in- 
surance men along marine insurance 
lines. 





marine in- 


HOME OFFICE MEETING 


The department managers of the In- 
surance Company of North America 
are attending a meeting at the home 
office in Philadelphia this week. In 
attendance are C. R. Tuttle, Western 
Department, Chicago; Robert N. 
Hughes, Southern Department, Atlanta; 
Charles E. Parker, New England De- 


partment, Hartford; McClure Kelly, 
Pacific Department, San Francisco, and 
Robert Hampson, Canadian Depart- 
ment, Montreal. 


riveters, to extinguish any fire which 
might start. In removing the rivets of 
a tank steamer, there is a blow torch 
used melts the rivets and the 
molten metal very often 
this floating oil, and sometimes causes 
un explosion in the hold of the vessel. 
in this particular instance, 


which 
sets fire to 


the floating 
oil caught fire and caused a consider- 
able which 
covered the drydock which the vessel 
carrying full cargo of “TNT” 
and at one time, it is said, 


blaze on the waterfront, 
was on, 
it was con- 
sidered as to the advisability of sink- 
ing the entire dock, vessel and cargo, 
but with the Fire 
Department, the fire was gotten under 
control and it was not found necessary 
to do so. 


assistance of the 


Although it is claimed by experts 
that fire will not set off “TNT” and 
that a concussion is necessary, there 
than a possibility that had not 

been under 
explosion have 
of sufficient 
cargo, and had 
happened, the 
property would have been 
and the would have 
been greater than the Halifax disaster. 

We are fortunate that we 
over this apparent danger without any 
material injury and loss, and all we 
can add is that the Supreme Architect 
of the been with 
us. 


is more 


this fire gotten control, 


some might started 
have 


force to set off 


which would been 
this 
accident loss 
of life and 


appalling, 


such an 
disaster 
passed 
Universe must have 
OBSERVER 
PEACE MAP OF EUROPE 
The North Branch Fire 


Company of Sunbury, Pa., 
is affiliated the 


Insurance 
with which 
Pittsburgh Fire and 
City Insurance Company of Pittsburg, 
under the management of John G. Sell, 
is distributing a valuable piece of ad- 
vertising matter in ‘the shape of a peace 
map of Europe containing President 
Wilson’s fourteen peace conditions. 

A representative of the Hartwig 
Moss Insurance Agency, Ltd., of New 
Orleans, is in town this week. He is 
seeking some additional office men, 
one for his casualty department and 
one for his marine department. 


AMERICAN EQUITABLE ASSURANCE CO. 


OF NEW YORK 
Surplus to Policyholders $1,014,237.98 








Marine and War 
Risk Insurance 


Losses made PAYABLE in all parts of the world 


C.R. EBERT & CO,, Inc. 


MARINE MANAGERS 
48-54 BEAVER STREET, NEW YORK 











ALB. SMEESTERS 


6 Rue des Colonnes 


PARIS 


Insurance and Reinsurance 





Cable: 





Montalais, Paris 

















UNIFORM POLICY 


Views of a Writer in the Liverpool 
(England) “Journal of 
Commerce” 


A great deal of litigation 
is claimed by the 
if it were pos- 


would be 
averted, it Liverpool 
“Journal of Commerce,” 
sible to institute a uniform policy for 
goods and hulls. Each country has a 
distinctive policy and often litigation 
takes place between consignees and 
merchants in different countries on the 
question of policy conditions entirely 
due to the ignorance which is prevalent 
in regard to insurance conditions. 

An English merchant buys from a 
French merchant 100 bags of coffee on 
c. i. f. terms; the French merchant ef- 
fects the insurance in France, naturally 
on French policy terms. A claim for 
particular average takes place, which 
amounts to 6 per cent. of the sum in- 
sured The French underwriters on 
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the terms of their policy will pay 1] 
per cent. only because coffee is insured 


with average in excess of 5 per cent 
whereas had the same insurance been 
effected in England the claim would 


have been paid in full. The English 
wpplication of the franchise is that if 
the claim amounts to more than the 
franchise the claim is paid in full. In 
France if the claim exceeds the fran- 
chise only the excess is paid, as in the 
foregoing example. 


ADDRESSES MARINE CLUB 
At the December meeting of the Ma- 
rine Insurance Club last night at the 
Waldorf, J. H. Hopkins, of Johnson & 
Higgins, was the speaker Mr. Hop 
kins’ subject was hull insurance. 


A purpose in life will always win, 
says J. T. Phelps & Co. The man who 
is insured develops the habit of having 
a purpose, besides having a bank ac 
count, savings account and life insur- 
ance 


Hopkins On Hull Insurance 
(Continued from page 17) 


vide the owners with insurance a mutually 
Satis! tory form and rate 

{ nder present conditions a vessel owner hav 
ing once applied for 1 rating and a rating 
having beer ssued i! surance 
from any of the underwriters that belong to 
the ssociation wpor t different has This 
very often defeats both the purposes I have 
mentioned If the terms promulgated are t 
satisfactory to the owner he ediately secks 
other markets and the nderwriters 
Castenen On the other hand f there is ar 
insufficient narket elsewhere the is 
compelled tr either sccept insurance which 
does not fulfill his requiren go 
uni nsured It seems to me that right here 
there sh uld he 1 better t eratior 
and that i ise where | of the 
wners he underw i t eet, th 
owner s Id ave the privil f withdraw 
ing his juest for a ft and Under 
writers’ Association s ld et r mem 
bers from their lig t of em 
wh are to accept the 1 ra terms 
required bv the owner s} 1} at liberty to 
do so I need hardly add that s lution 
should only apply after every reas able effort 
to bring about a mutually satisfactory under 
standing has been exhausted 
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Insurance Snubbed at Great Congress of 


5000 After-War Business Builders 


James J. Hoey, vice-president of the matter to what political party he belonged, 
‘ ‘ . . ‘ . . — ‘ in lavor of the Goverument engaging 
Continental, returned from the ee Bek [aa RRS UIARA EL aEEE ROALD: 
Emergency and Reconstruction of War cre would svon be a stop to these socialistic 


Service Committees of American Indus endencies, 

tries at Atlantic City this week hot fhe business men with whom J talked at 
- te Ma fe we \idantic City all recognized the fact that the 

undet the collar. his was the most i ion by the Government into the business 





important conference of American bus- ou: insurance would be but the entering wedge 
iness men that has ever been held, @a that there would eventually be substituted 

fF, slags 2 rare — lor the individualism and private initiative 
About 5,000 delegates were pres Nt, which has made America great and prosperous. 
and the business rehabilitation of the q@ paternalistic and monarchial Governmental 
nation and the development of foreign ystem which would be disastrous in its cou 
°¢ > rea . “4 " ‘ « fant e SEQUENCES, Jhey conceded the gravity of the 
trade we me the princ ipal subjects ov: tualion but suggested that Inasmuch as In 
discussion, but for some unknown rea irauce was the subject of attack at the pres 
son insurance was not in the program et moment insurance yoo to reo the fight. 
ne ¢ TT: $< : . . “Y 1 wish that insurance hac a cader aS abit 
as an essé ntial business or industry, cit tcasiaaa aa haa Danii! ta The MREAGtE id 
nor did insurance men have even vot- liarry A. Wheeler, president olf the Chamber 
ing power. It is true that Mr. Hoey of Commerce of the United States and the 


F , , ‘ rman oO | Congress. Mr. Wheeler 1 
was chairman of one of the groups, tha oA Sadat ; =e of oa Dei ” tg + ac 
of “Industrial Professions,” but he of Chicago, a clean cut, aggressive, able young 
found the delegates were from all pro-business man whose address at the ee ot 
fessions but insurance, and he had to te meeting gp weed “ “h aes gen ’—. 

‘ - ° con my Boot o 1 4 “o SL oO, é § “. 
be content with offering some resolu hwab made a splendid plea for a great mer 
tions of a general nature for the study ant marine to give outlet to surplus Amer- 

ican products and also declared that labor 


of insurance business chances abroad, ae doe ceeaitate ear cihates ak 2 mts as 
through a commission representing in- tent than heretofore in. the prosperity of the 
surance, banking, labor, shipping and country John D. Rockefeller, Jr., also made 
manufacturing a notable address dealing principally with the 
43 ibject of labor, Addresses were also made 

Harry Brearley, of the National by Secretary of Commerce Redtield, Alba B. 
Board of Fire Underwriters, the only Jebnsen, president of the Baldwin Locomotive 
: - : a Comp.ony, and others. Many important resolu 
other fire insurance man, except @ rep- {jons were passed including one authorizing 


resentative of the mutuals who was the Chamber of Commerce of the United States 

present, oifered a fire prevention reso- ' @bporimt - gp oer: * on men . 
‘ : eed without delay o France Oo be ava 

lution, which did not even get through. able af any advice or information regarding 

’ \merican business is desired by the represen 

Mr. Hoey s Statement atives of the Allies. The committee was also 

— » : : authorized to investigate and make recommenda 

But, here are Mr. Hi = ‘if 8 own indig tion at to the best means of increasing our 
nant comments on the situation: foreign trade. 

Every business man will admit that insur ich an investigation by a committee of 
ince is an absolutely essential and nec iry USI men, im omy opinion, is highly desis 
element in industry and | naturally expected te and inasmuch as an extension of our for 
that this great business would have an im cign trade can only be brought about through 
portant part in the deliberations of the con inited action on the part of the manufacturing, 
ference A glance through the program soon Panking, insurance and shipping interests it 
disillusionized me Insurance was apparently seems logical that representatives of these 
considered an_ insignificant bn ine for it was interests be appointed on the committee. I 


listed under Industrial Professions (Group 10) have no doubt that the necessity of appointing 
which included engineers, architects, account representatives of manufacturing, banking and 
ants, trade papers, magazines and newspapers pping will be apparent to the president of 
‘ the Chamber of Commerce of the United States, 
but if the representatives of the insurance 
usiness do not at once bring to the attention 


luquiry ff the officials of the Chamber of 
Commerce disclosed the fact that the reason 


why insurance was thus neglected w is not be of Mr. Wi ieeler the absolute necessity of that 
cause it was considered unimportant but for). cinegs being represented on the committee 
the simple reason that since the formation of I} am afraid ot representation will not) be 
the Chamber of Commerce of the United States ee site 


those engaged in the business of insurance had 
displayed little or no interest in its activits 


As one man expressed it, “Insurance always NEW BRITISH COMPANY 


plays a lone game. It never co-operates with 
other lines of business for the general good of 
Maite selfish and shortsighted. it lacks United Kingdom, Colonial & Foreign 
vision but more nan that i i eadership 
This was a pretty severe indicument but upon to Absorb Three Insurance 
reflection I have come to the conclusion that 
it is absolutely true That insurance plays a Concerns 
lone hand and that it does not co-operate with —_— 
other business was evidenced by the fact that rhe United Kingdom, Colonial & For- 


there were but a half dozen insurance men . a 
oe ‘hte great industrial meeting. If it had @ign Insurance Company, L#d., is be- 
iny vision it would also be meeting in con- ing organized in London with a capital 
ference and planning to do its part in the de of £500,000 in shares of £1 each It 
velopment of American business It would, : aay é 
1im to work with and for the benefit of indus- 18 proposed that the new company ac- 
try of every kind. If it had any leadership quire and amalgamate the businesses 
it would say to the politicians at Washington of the Kucrate Marine Insurance Com- 
who are advocating Government insurance, a ‘ 
“Hands off” and in that proposition it would Dany, Ltd.; the London Shipping In- 
have the active support of every business surance Company, Ltd., and the Franco- 
interest. ¥y' tritish Marine Insurance Company, 
Insurance in all of its ramifications is one Ltd . 
of the most important lines of business in the 
country and yet it is buffeted about and reg 
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ulated and supervised almost to the point ef 


strangulation because those engaged in thie 

business lack in co-operative effort «among H K R A M E R 
themselves and seemingly are unconscious of ” 
their own power. If there was a thorough or ADJUSTER 
ganization effected of the hundreds of thousands _ 
of representatives of the insurance business FOR INSURANCE COMPANIES 
in this country and a message sent to the a . a 
Government insurance advocates at Washing 15 John Street, New York City 
ton that they proposed to fieht for their rights 
and vote against any candidate for office no 
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CASUALTY AND SURETY NEWS 





Commissioners Against 
Cantonment Plans 


LAW VIOLATIONS POINTED OUT 


Retroactive Change in Compensation 
Rate Considered Demoralizing to 
Entire Business 


State insurance officials, gathered in 
New York last week, took action on 
the questions growing out of the work- 
men’s compensation insurance in con- 
nection with cantonment construction 
for the government. They held that 
in any state where workmen’s compen- 
sation rates are subject to approval by 
the supervising insurance official, the 
making of any contract with an em- 
ployer to charge a rate for workmen’s 
compensation insurance other than the 
approved rate is a violation of the law 
relating to approval of rates and in 
those states which have an anti-dis- 
crimination law, a violation likewise, 
of that law. 

Any approved change in rates which 
a company applies retroactively to a 
contract which went into effect on a 
specified approved rate is a violation 
of the anti-rebate law in such states 
where an anti-rebate law is in existence. 

Would Be Demoralizing 

An approval of a change of rate to 
take effect retroactively on closed 
workmen's compensation policies should 
be refused as a grant of such approval 
would be demoralizing to the proper 
conduct of the insurance business gen- 


erally, unjust to imsurers not affected 
by such specific action as well as 
illegal. 


In its report on this subject the com- 
mittee says: 

“The enunciation of these principles 
makes it evident that this Convention 
cannot give its approval to the pro- 
posals submitted, but, notwithstanding 
this conclusion, we are of the opinion 
that owing to the diversity of the laws 
of the various states, we can formulate 
and recommend no action to be taken 
by this Convention, the determination 
of the question resting in the super- 
vising official to treat the subject in 
the manner required by the statutes 
of his state.” 

The workmen’s compensation insur- 
ance committee of the National Con- 
vention of Insurance Commissioners 
heard the representatives of the Federal 
government and of the insurance com- 
panies, and considered two questions 
in particular, namely: The proposed 
return to the Federal government of a 
part of the profits accruing on such 
business, and the proposal submitted 
by the government for the writing of 
the government cantonment work in 
the future. 

The committee recognizes that un- 
usual conditions have prevailed in the 
transaction of this business, due pri- 
marily to the short tenure of the con- 
struction work and the stress under 
which such work was done, thus neces- 
sitating the promulgation of an arbi- 
trary rate. 





1919 OUTLOOK EXCELLENT 


In his report as president 
of the International Association of 
Casualty & Surety Underwriters J. 
Scofield Rowe said last week regard- 
ing accident and health insurance: 
It is not believed that any company 
will show a very large increase, if any, 
in premiums in 1918 as compared with 
1917, with the possible exception of 
those few companies who have issued 
large group policies, particularly those 
covering the Red Cross and Y.M.C.A. 
workers, or through re-insuring the 
business of companies which have re- 
tired from the field. All reports seem 


Travelers Mutual 
Lets Down Bars 


MANY NEW RISKS ACCEPTABLE 





Insurance Men Given Prominent Place 
in Revised Classifications 
Announced 
The Commercial Travelers Mutual 
Accident Association of America, Utica, 
New York, has opened its doors to a 
large class of men who use the rail- 
roads for passenger service. This or- 
ganization, which is 36 years old, has 
heretofore confined its risks to commer- 
cial travelers or salesmen. In announc- 
ing its new departure, the Association 
says that it will accept in addition to 
regular commercial travelers, the fol- 
lowing named risks who travel for 
business purposes, in addition to their 

other duties: 





Manufacturers and wholesale mer- 
chants, buyers and department store 
managers. 


Managers: General and branch of- 
fice, traffic, export, advertising, credit 
and sales managers. 

Insurance: Officials, 
managers, superintendent of agencies, 
state, general and special agents, so- 
licitors, adjusters, brokers and agency 
supervisors. 

Bankers: Officials, department man- 
agers, examiners and bond salesmen. 

Railroad: Officials, passenger and 
freight representatives, auditors, pur- 
chasing agents, commercial agents. 

Government: Inspectors, tax 
praisers, auditors. 


department 


ap- 


MICHIGAN RE-RATED ' 


Plate Glass Schedule in Detroit Runs 
Manual Plus 50 to 150—City 








Zoned 
Michigan has been rated by W. F. 
Moore for plate glass insurance, box 


car sizes being given a rate of Manual 
plus 50 per cent. and flat car sizes 
Manual plus 75 per cent. 

Detroit has been zoned and re-rated, 
the schedule running from Manual plus 
50 to Manual plus 150. There is, how- 
ever, only one instance of a 150 plus 


rate. Sixteen zones have been laid 
out In fact only four of these can 


rightly be called zones, the remainder 
being individual streets. In the major 
portion of Detroit a rate of Manual plus 
60 per cent. applies. 

One of the zones is in Highland Park 
and the higher rates for that zone 
apply near the Ford motor car works. 
Another zone is the Hamtramck dis- 
trict. The third zone is bounded by 
the river to Milwaukee Avenue and 
between Woodward Avenue to McDoug- 
all Avenue. A small zone runs from 
Forest Street to Jefferson Avenue near 
the Rouge River. 


to indicate that new production is now 


on the increase and the outlook for 


the year 1919 is excellent. 
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General Accident 


Fire and Life 
Assurance Corporation, Ltd. | 





SURETY 
BONDS 


‘ OUR BONDS GUARANTEE‘INTEGRITY” 





NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 


CASUALTY 
INSURANCE 














Calculating Exposure 
in Accident Hazards 


VIEWS OF LABOR BUREAU 


MAN 


Number of Casualties Has Small 
Meaning—New Units Suggested— 
Several Methods Advanced 


Lucian W. of the United 
States Bureau of Labor Statistics, has 
given on 
the amount of exposure fundamental in 
accident study. He holds that for pur- 
of industrial 
hazards a 
cident cases has little meaning. It 


Chaney, 


expression to some theories 


poses indicating relative 
record of the number of ac- 


is 


essential to know the number of per- 
sons affected by the given number of 
accidents. The number of individuals 
in any state, industry or occupation 
liable to meet with accident is known 
in accident study as the amount of ex- 
posure. 

It should be kept clearly in mind 


shat there are two quite distant things 
disclosed by accident rates; namely (1) 
prevalence, or the actual number of ac 
cidents in the group under considera- 


tion; (2) degree of hazard incident to 
certain machines, processes or indus- 
tries. 

Accident rates, ie., the number of 


accidents per unit of exposure, always 


have significance as disclosing preva- 
lence; while in the matter of hazard 
the significance is slight in extended 


groups such as the State but steadily 
inereases as it is narrowed to indus- 
tries, departments and finally to occu- 
pations. 


Suggests New Units 


Hitherto the of 
been termed the time 
worker. It has been suggested 
this fundamental unit be termed 
dustrial unit,” “the equivalent of one 
man engaged in industry for 3,000 
hours, or 300 days of 10 hours each.” 


exposure has 
or 300-day 
that 
“in- 


unit 
full 


The term “industrial unit” would be 
called “unit of exposure” in accident 
statistics “unit of labor” in produc 
tion statistics, and “unit of employ- 
ment” in labor turnover. Those dif- 


Something New 


Call for 


PHILADELPHIA 








ferent forms 
different 


of expression mark the 
aspects from which the in- 
dustrial unit will be viewed. 

There are several possible methods 
which may be adopted to ascertain the 
wmount of exposure in any industry. 
‘These may be recapitulated as follows: 

1. Use actual hours as recorded by 
time clock. Reduce these to a usable 
equivalent by dividing by 3,000. 

2. When days of work are recorded 
determine the average length in hours 
in each department. Multiply this into 
the recorded days. Divide by 3,000. 

3. When average employment and 
days in operation of the departments 
are available multiply these together 
und divide by 300, 

4. When it is possible from one or 
more payrolls to determine an average 
hourly or daily rate this may be divid- 
ed into the total wage payments giving 
total hours or days worked. These fig- 
ures may be divided by 3,000 or 300 
respectively to give the desired ex- 
posure. 

After determining exposure for a 
year by the methods here outlined or 
by a combination of them it may be 
entirely feasible to utilize constants of 
increase or of decrease for later years. 

Influence of Payroll. 

It has been proposed by some to 
tbandon entirely the attempt to in- 
clude the man in this consideration and 
confine attention to determining rela- 
tions between accident occurrence and 
payroll. This proposition has the merit 
of requiring as basic data items much 
more rapidly obtained than is the 
amount of exposure. 

It introduces, however, so many ele- 
ments of uncertainty due to the vary 
ing rates of payment and other vari- 
ables that its satisfactory application 
would, on the whole, be quite as diffi- 
cult as the method based on human 
exposure. 

In the course of time it may be hoped 
that accident rates, both frequency 
ind severity, will become so familiar 
that the non-technical ~eader will have 
the same sort of understanding of them 
that he now has of mortality rates. I! 
would be unfortunate, just as this con- 
dition is beginning to prevail, to intro- 
duce a new method probably but little, 
if any, more easily applied than the one 
now in use. 


The Business Men’s Accident Asso- 
ciation, Kansas City, has changed its 
classification rules so that it may write 
professional women, 


business and 
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Bureau Meeting Postponed 
Indefinite postponement of the an 
nual meeting of the National Work- 
men’s Compensation Service Bureau 
was announced this week following a 
preliminary committee meeting held in 
New York last Tuesday. The annual 
meeting was to have been held Decem- 
ber 17. Now no meeting will be held 
until the committee which is working 
on the variou problems before the 
Bureau are in such shape that the com 
mittee can report 

a A + 


More Glass Advances 


Today, Friday, representatives of the 
plate gla comy ies will meet in New 
York to consider the n ity for ad 
ditional increases in rat A number 
of advances will undoubtedly be made 
which will affect, in most part, the 
Pacific Coast, Middle West and South 


The territorie to be af 
ed rate advances 
which have not 

advances to the 

Vichigan rates 


ern field 
fected by th pro} 
are principally th 
shared in recent rat 
sume extent as others 


have just been advanced, effective 
Kebruary 1. 
* * & 
Montana Law Upheld 
The Montana compensation act has 


been upheld by the District Court at 
Butte, which has thrown out nineteen 
cases brought against the North Butte 
Mining Company for $250,000 by e: 
tates and hei of miners who lost 
their lives in a mine fire on June, 1917. 
The basis of the suits was that the 
statute providing for compensation, 
whereby the dependents are’ given 
$4,000 for each death, is unconstitu 
tional 

a 4 ak 

Claim Men Meet 
The Accident & Health Claim Asso 

ciation of New York held its” third 
meeting Wednesday night at the offices 
of the Great Eastern Casualty. Dr. W. 
H. Oliver, of 84 William Street, gave 
an illustrated talk on the heart This 
is the first of a series of lectures to 
be given by company physicians on the 
vital organs and the nervous system 

aA ok zg 

Board Has Glass Data 
Plate gla losses growing out of the 

munition explosions at Morgan, N. J., 
are now before the special board ap- 
pointed by the War Department to in 
vestigate them The board has. ob- 
tained a wealth of information from 
William F. Moore, the plate glass in- 
surance rating expert. His office worked 
all night on one occasion and until 
seven o'clock in the morning to fur 
nish the board with additional loss data 
for use at one of its meetings. The 
board has assumed large proportions, 
Besides about twelve principals there 
are thirty, or more employes. The 
board will make recommendations to 
the War Department which will in turn 
make recommendations to Congress. 
In the end the government may decide 
to vay all losses growing out of the 
explosions. The losses to the plate glass 
insurance companies aggregate $115,- 
900. 

* * aH 


Company Exonerated 
A year or so ago some unpleasant 
and absolutely unjustified publicity was 
given to the action of the Maryland 
Casualty Company in denying liability 
under its bond on the cashier of the 
First State Bank of Dewar, Oklahoma. 





This case was at first so amazingly 
misunderstood that the State Banking 
Board of Oklahoma passed a_resolu- 
tion condemning The Maryland and 
notified all State banks its bonds would 


not be accepted or approved. After 
thorough investigation the banking 
board passed a resolution admitting 


the justice of The Maryland’s position 
with regard to the claim. The Board 
sent to all State banks a copy of this 
resolution and agreed to allow a judg- 
ment to be taken against it in the ae- 
tion for damages in the sum of $1.00 
and costs and The Maryland thereupon 
dismissed the injunction proceedings 
brought by it against the Board. 
* 6 @ 


Not Very Encouraging 

An agent in Michigan sent this reply 
In answer to an inquiry by his com- 
pany as to automobile casualty insur- 
ance prospects in his field: 

“There is very little stock casualty 
insurance written in this vicinity, as 
the rates are so high that the insurers 
would rather take a chance with the 
mutuals that up to now at least, have 
been very successful, or else carry 
their own risk entirely. There have 
not been enough accidents and other 
losses to be paid by the mutuals to 
create very much dissatisfaction or 
make them levy any extra assess- 
ments.” 

*_ * * 
Framing Surety Law 

During the meeting of state insur- 
ance Officials in New York last week, 
the fidelity and jsurety committee of 
the National Convention appointed a 
committee of five to meet with a sub- 
committee of the Surety Association of 
America to discuss the proposed uni- 
form surety law. A committee of the 
Association will meet during Decem 
ber with a committee of the Conven- 
tion to agree on a uniform measure. 
in this matter the insurance commis 
sioners have taken the initiative, the 
companies not forcing the matter. The 
insurance laws of a few states have 
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been so developed that they are work- rates were lowered to conform” with 
able for the surety business as well as the experience thus far shown. This 
other casualty lines. In most states, reduction amounted to from 25 to 30 
however, the general insurance law is per cent. and in liability states it w 
not suitable to the needs of the surety 50 per cent. on a pay roll of $54,000,000 
business and all attempts to adapt it covering 16 cantonments. Since then 
to that purpose have only resulted in the experience has not been assembled 
inconvenience and confusion. covering this latter period. 
* * * . 2. @ 


Developing Strike Protection Monthly Meetings Fixed 
This week the Explosion Conference The Government Committee of the 
‘gs meeting to consider revamping its Compensation Rating & Inspection Bu- 
policy form. Now that the war is over reau of New Jersey has established the 
the war risk features in the policy are practice of meeting regularly upon the 
not necessary and the contract may be second and fourth Wednesdays of each 
changed to provide more complete riot month. 
and strike protection. It is believed * * * 
that there will be considerable demand Compensation Rates Made 
for such insurance. No radical change 
in rates is anticipated. 
* x * 


The Compensation Rating & Inspee- 
tion Burean of New Jersey has assigned 
these risks to the following classifica 
tions and rates: Frederick Neuberger 
& Co., inc., Paterson, N. J., $.22. Brown- 
Serrer, Inc., Newark, $2.41. Stanley 


Premium Payment Rule 

In connection with the new premium 
rules adopted by the New York Cas- 
ualty Exchange, the premiums on poli- Rule & Level Co., Newark, $.74. Arthur 
cies of the Associated Companies F. Brinckerhoff, town planner and 
shall be payable in accordance with agent and United States Housing Cor- 
the rules and agreements under which poration, 527 Fifth Ave., New York 
such policies are issued. The new City. $1.17. Chas. F. Hart, New Brighton, 
premium rule is practically the same cantonment construction $1.17. United 
as that in use by fire companies. States Housing Corporation, Woodbury, 

+ * & N. J., $1.17. 


Results Still In Doubt 

While there is much talk going the 
rounds about how much money the 
stock companies have made out of com- 
pensation lines on government work, 
the carriers are far from knowing even 
approximately what profit the business 
will eventually show. Last May the 





The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
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The Greatest Selling Help 


for the accident insurance agent is 


Prompt and Liberal Claim Service 
WE GIVE IT 


ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United, States Branch 
SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 











“$2,500 FOR $1” 








C. A. TIMEWELL, Resident Manager 
123 WILLIAM STREET 
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There are Great Opportunities 


for agents in unoccupied territory 


Write us to-day 


The Standard Accident Insurance Co. 
of Detroit, Mich. 


To-day See, Write or Phone 


SA) J.N.S. Brewster & Company, Inc. 


42 CEDAR STREET, NEW YORK 


(Brewster Building) 


About the new and original Conti- 
nental Automobile Personal Acci- 


NEW YORK CITY 


dent policy sold at an annual premiur 
of $1 to persons who buy a Continental 
Automobile Liability policy—It’s a big 
business getter and is sold only by the 


Continental Casualty Company 


H. G. B. ALEXANDER, President 
General Offices, CHICAGO, ILL. 
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CASUALTY AND SURETY POINTERS 








Columbus took a chance 

A Tip To and discovered America, 

Emulate FE. C. Budlong of the 

Columbus Bankers Accident, tells 

his agents. There would 
be many more successful accident in- 
surance salesmen in the country that 
Columbus discovered, if more men had 
the nerve to take a chance on success, 
continues Mr. Budlong. 

Many a man hangs on to a sure thing 
job at fifteen or twenty dollars per 
week when he might make that much 
every day if he had the backbone to 
quit his “sure thing” and take a chance 
on a business of his own. The acci- 
dent insurance business today offers 
greater opportunities than any other 
I know of, and certainly better than 
any other line of insurance. 


know who are in 
mercantile lines are sweating blood 
for want of sufficient capital and are 
gradually spending their original in- 
vestment. Opportunities in mercantile 
lines are narrowing down to the point 
where only men with plenty of capital 
and unlimited credit can make real 
headway. 


Many men you 


I can remember when the insurance 
agent was classed with the hook agent 
or peddler; this is no longer true, al- 
theugh men who “peddle” insurance 
will always be with us to justify the 
slurring remarks of snobbish counter 
jumpers, and at that, a mere insurance 
peddler may earn more money than 
the ribbon counter Willie boy that 
sneers at him 


Salaried men are woefully underpaid 
and desperately poverty” stricken’ in 
these days of high prices. They can’t 
raise their own. salaries--they don’t 
dare to jump the job “it costs too much 
to live and they can’t afford to die” 
but Columbus took a chance and dis- 
covered America. 

However, history doesn’t say that 
Columbus sailed for America in a five- 
day ocean greyhound, neither do I 
promise you a membership in our Ten 
Thousand Dollar Club in your first year. 
You've got to take a chance. It may 
hard struggle. If you have the 
capital to buy an established agency 
so much the better, but you can start 
out with a rate book and build your 
own agency if you have the nerve. We 
never let a good swimmer sink. 


he a 


* * * 
More agencies have 
A Year-End failed because of a 
Talk On poor credit system than 
Credit from anything else, de- 


clares the Standard 

Accident, when it says to its agents: 

This question of giving credit is one 

of your hardest problems. It is a mighty 

hard problem in all business life ex- 

cept where the “cash only” sign hangs 
out and is made to work. 


Each agent seems to have his own 
idea of proper credit. Some, to be 
Sure, admit that proper credit and 


credit as given are two very different 
things. We are told by some men that 
the question of credit is not subject 
fo regular rules because each city has 
iis Own problem. In some places the 
question has been used as one of the 
means to get and to keep business. 
In other words, credit, along with the 
other provisions of the policy, is a mat- 
ter that must be governed by the con- 
ditions of competition. All this may 
be true. If so, it certainly shows less 
than an average amount of salesman- 
Ship ability in the town where this is 
true. It reminds me of the merchant 
who thought he was a good merchan: 
because. he could sell goods below cost. 
More agencies have failed because 
the poor credit system than from 
We have seen dur- 


of 
any other cause. 











of 
ing the last year two splendid agencies 
go under simply because the agents 
could write business, but could not col- 
lect for it. That is not doing business 
at all. Anyone can give policies away. 
In the last week we have cancelled 
an agency, which we hated to see go, 
simply because the cash for the busi- 
ness done did not come in. Not dis- 
honesty—but just poor credits. 

Just a moment ago we mentioned 
the word—dishonesty. This reminds 
us that never in the history of this 
company have we seen an agent go 
“short” in his accounts who, upon in- 
spection, was not shown to have been 
a good collector. Time and again. 

After all—sn’t it a question of col- 
lection rather than a question of credit? 
It is not a question of giving an agree- 
ment not to collect for 90 days, but 
merely a failure on your part to get 
busy and collect the money within the 
proper time 

Here it is almost the end of the year. 
What are you doing to get your money 
in and into the Home Office so that 
your account may be clean on the first 
of the New Year? What are you do- 
ing to help out the annual statement 
of the company? 

We have asked you all to bring up 
your collections and make your re- 
mittances right up to the minute be 
cause it wiil be best for your business 
as well as best for the company. 








This is a fine time to reform on this 
question of credit. Get right now and 
keep right next year. 

* * & 


Check on Double Insurance 
The plate glass companies have fur- 
nished the government with a very 
complete list of the losses caused by 


the explosions at Morgan, N. J. The 
lists include insured and uninsured 
glass. This, it is expected, will make 


it impossible for anybody to collect 
twice for his loss, once from the com- 
pany and once from the government. 


Building Owners 
(Continued from page 16) 


the tax we are now paying on un- 
desirahle risks accepted by the 
stock companies. 

Fourth: To get the benefit of 
the reduced cost which has result- 
ed from the inspection and fire pre- 
vention work of the successful 
mutual companies. 

Fifth: To obtain definite infor- 
mation as to the actual cost of fire 
insurance on our class of business. 

Took Big Companies 

The investigation of your Committee 
developed the fact that there were 
available enough mutual fire insurance 
corporations with cash assets of $200, 
000 or more to carry a substantial pro- 
portion of our insurance. We confined 
our investigation to companies of this 
class because we were reliably informed 
that no mutual company of this size 
or larger has in the history of insur- 
ance in this country ever failed, re- 
tired, or made an assessment, thus 
making such insurance the most per- 
manent of any that has been developed 
up to this time. 

Companies Selected 

The companies selected to write the 
business are the Central Manufacturers, 
Van Wert, Ohio; Lumbermans Mutual, 
Mansfield, Ohio; Miilers Mutual, Alton, 
Ill.; Mill Owners’, Des Moines; North- 


western Mutual, Seattle; Vawtucket 
Mutual, Pennsylvania Millers. We then 
ascertained that all these companies 


Lumbermens 
Agency, 


are represented by the 
and Manufacturers Insurance 
James S. Kemper, manager, 








W. E. SMALL, President 


PETER EPES, Agency Mgr. 


Surplus and Reserves to Policyholders......... $1,688,506.87 


E. P. AMERINE, Secretary | 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 
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HOME OFFICE, 


EUGENE H. 
Russell R. Cornell, Vice-Pres. 
RELIABLE 





The METROPOLITAN CASUALTY > 


INSURANCE CO. OF NEW 


YORK 
47 CEDAR STREET 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


WINSLOW, 
S. Wm. Burton, Sec. 


AND ENERGETIC 


President 
Alonzo G. Brooks, Ass’t Sec. 
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HEAD OFFICE 
CHICAGO 


F. W. LAWSON 


General Manager 


Liability, Accident 
Burglary,Boiler and 
Credit Insurance 








} 





| Estapiisneo 


| _ London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


| THE SIGN OF GOOD CASUALTY INSURANCE 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord &Co. 
145 Milk St., Boston 
Resident Managers 


186% New England 
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The business will be written in the 

following manner. 

(a) Policies will be for a 
five years 

(b) The rate will be 80 per cent, of 
the one year rate of the local 
Board of Underwriters or Inspec 
tion Bureau. This will give each 
policyholder the benefit of the 
five year term rate as made by 
the stock companies but will 
make possible the payment olf 
the premium in annual install- 
ments instead of five years in 
advance. 


term of 


The premium will be payable an 
nually. Policies may be termi 
nated at the end of any year on 
a pro rata (not short rate) basis, 
and full earned dividend will be 
allowed. 

(d) At the end of 
policyholder will receive a_ bill 
for the renewal premium with 
a credit for the dividend allowed 
on the premium paid for the pre- 
ceding year. When desired the 
dividend is payable in cash. 


~ 


each year the 


dividends paid by these 
have not for many years 


The cash 
companies 


Chicago. been less than 25 per cent. 


ORGANIZED 1886 


Kamahanciienan 


THE ROOKERY 


CHICAGO 


AGENCY OPENINGS IN 
44 STATES 
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Surety 
Company 
of New York 


100 BROADWAY 
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A Message 
from the Secretary of the Treasury 


to the Insurance Men of America 


Almost thirty-seven billion dollars of Life Insurance 
has been placed by the Government upon the lives of 
our soldiers and sailors, and the premiums have been 
paid through allotments from the salaries of these 
men. 


Several million men are soon to be returned to civil 
life, and liberal provision is being made for the con- 
tinuance of their Government life insurance policies. 
They will need advice, and the insurance men of 
America can now render a great service both to the 
Government and to the men, if at every opportunity 
they will urge upon discharged soldiers and sailors the 
benefits to be secured by keeping their policies in 
force. Methods of conversion and plans for premium 
payments will soon be made public. 


No argument from me is needed, I am sure, to prove 
that the continuation of this insurance is of immeas- 
urable benefit to the Government, to the soldiers and 
sailors who have offered their lives, and to the insti- 
tution of life insurance. 


The ‘Treasury will deeply appreciate your patriotic 
co-operation. 


W. G. McADOO, 


Secretary of the Treasury. 
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